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LEHIGH TEST SUIT 


Total Interest of All Fire Companies 
Approximately $5,000,000—Negli- 
gence Charged 





BLACK TOM SUBROGATION CASE 


Explosion Lesses Deducted—Much of 
Destroyed Property Was 
Under-insured 


The first of the subrogation 
of fire insurance companies against the 
Lehigh Valley Railroad for the recovery 
of losses paid by them as a result of 
the Black Tom explosion has been 
filed in the United States District Court, 
Southern District of New York, by the 
Niagara 

It is 
the fire 





cases 


Fire Insurance Co. 
that the 
companies in 


estimated interest of 
this 
litigation $5,000,000. 
The will be 
for considerably more than this amount 
due to the fact that 
plosion are deducted and 


insurance 
will total 
subrogation 


about 
proceedings 
losses from ex 
much of the 
property destroyed was underinsured 
Frederick B. Campbell, of Butler, 
Wyckoff & Campbell, compiled the sum- 
mons and complaint in the suit which 
filed in the interests of the 
Niagara in the case of Daniel M. Hicks, 


has been 


Inc., and Niagara Fire Insurance Co., 
plaintiffs, vs. Lehigh Valley Railroad 
Co., defendant. The complaint reads 


in part as follows: 
Text of Complaint 


I. The plaintiffs are, and at all of 
the times herein mentioned were, re 
spectively, corporations organized, cre- 
ated and existing under and by virtue 
of the laws of the state of New York 
and citizens of such state, having their 
principal place of business in the Bor- 
ough of Manhattan, in the City of New 
York, in the Southern District of New 
York. The defendant is, and at all the 
times herein mentioned was, a corpora 
tion organized, created and existing 
under and by virtue of the laws of the 
State of Pennsylvania and a citizen of 
such state. The amount involved in 
this controversy exceeds the sum or 
value of $3,000. 

Il. At all the times herein mentioned 
the plaintiff Daniel M. Hicks, Inc., was 
the owner of certain merchandise, to 
wit, rags in bales, of the fair market 
value of $15,675.17, which merchandise 
had been placed, prior to the 29th day 
of July, 1916, in the custody of one 
National Storage Company at its ware 


(Continued on page 19) 




















Conflagration Proof 


THE HOME 


INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Service to Policyholders and to Agents Unexcelled. 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Rental Values, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 

















Security 


Resources ample 


_ North British 
and Mercantile | 
| Insurance Co. ghee 


expert 
ESTABLISHED 1809 


for all obligations. 


advice on 


insurance problems. 


iI E. G. RICHARDS, Manager 
|| Fire, Tornado, Automobile, 
Sprinkler Leakage, War Risk, 


iI) Explosion and kindred lines 


UNITED STATES BRANCH 
76 William St., 
NEW YORK CITY 











THE BIG FOUR 


AGE— STRENGTH— SER VICE— OPPORTUNITY 


A COMBINATION WHICH MAKES A WIN. 
NER FOR THE AGENCY FORCE OF THE 


EQUITABLE LIFE OF IOWA 


(Organized 1867) 
All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net 
gain in insurance in force during 1917, $21,764,- 
972.88, or 72% of the amount paid for. 
| MEN of CHARACTER can obtain further informa- 
tion as to the Company and Opportunities by 
addressing: 
H. E. ALDRICH, Supt. of Agents 
BUILDING, DES 





| EQUITABLE MOINES, IA. 











$3.00 a Year; 25c. per Copy 


FIX PAYMENTS TO 
SOLDIERS’ RELATIONS 


Adjustment 
With 


Required in Connection 
Making Allotments and 
Allowances 


TREMENDOUS TASK AT HAND 


Government Drafting Investigation Ex- 
perts—Engineers’ Organization 
Explains Difficulties 


Everything in 
government life 
and 


connection with the 
insurance for soldiers 


sailors appears to be 


running 
smoothly except those features relating 
to apportionment and allotment 
are hundreds of 


There 
thousands of these 
cases. This has given the government 
considerable trouble 


so In the first 


and is still doing 


place the proposition 


although explained from time to time, 
both by 
beneficiaries It 
tried to 
to let the 
self in actual 

This is why the Department of War 
Risk Insurance has 


was misunderstood assureds 


and 


s doubtful if 
understand it, 


system 


many really 


preferring reveal it 
practice 


sought the help and 


advice of several insurance men fa 


miliar with extensive systems of in 


vestigation of insurance risks, in order 
to determine 
entitled to 


tion of the 


who is and who is not 
benefits A 


papers of 


large propor 


soldiers and 


sailors have been wrongly executed: 


not because any fraud was intended, 


in most cases, but through failure to 
investigate the terms of the 


affects 


law as it 


apportionments and allotments 


May Close Branches 


tjecause of the 
resulted 


confusion which has 
from these many misunder 
standings, it is probable that the in 


vestigation and settlement of these 


cases will be taken out of the various 
branch bureaus now handling it and 
a complete system of inspection will 


be installed in Washington, where the 


entire work will be done 

In the Bulletin of the Association of 
Eleventh Engineers, what that organi 
zation is doing to help straighten out 


the tangle is explained as here shown: 

The Association ha been working 
for some time past on cases requiring 
adjustment in connection with the pay- 
ment of allotments and allowances by 
the Government The magnitude of the 


work undertaken by the War Risk In 
urance Bureau since it was created 
under a law passed October 6, 1917, 
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has been the chief obstacle in the way 
of securing prompt settlements in these 
cases. One other very great difficulty 
with which the Association has been 
confronted, is the fact that the War 
Risk Insurance Bureau did not exist 
when the llth Engineers went to the 
Front The arrangement in effect at 
the time the Regiment sailed, was that 
allotments were to be paid through the 
Depot Quartermaster at Washington 
When this work was taken over by the 
War Risk Insurance Bureau it had to 
be co-ordinated with the new plan of 
organization and system laid down for 
the Bureau, which made it more diffi- 
cult than if the applications of the sol 
diers had been made to the Bureau in 
the first place. 
Further Causes of Delay 


Under the first provisions in effect, 
an allotment was set aside from the 
soldier’s pay but no allowances were 
made. The War Risk Insurance Bu 
reau later put into effect forms of ap 
plication to be filled out by the men 
naming dependents and formally apply 
ing for the Government allowance, The 
difficulties involved in sending these 
blanks abroad and the probable lack 
of adequate facilities for acquiring a 
thorough understanding of the new reg 
ulations, will account for much of the 
trouble experienced by the families of 
the men of the “11th.” 

When the new 
came in, a notice was sent out by the 
Depot Quartermaster’s Department to 
the effect that payments had been 
stopped by the soldier, and for further 
information to get in touch with him 
This was merely a formal notice of 
discontinuance of payments under the 
old system and presumably meant only 
that the payments were in process of 
being transferred to the War Risk In 
surance Bureau. 

A misunderstanding of this notice 
caused concern to many families, and 
naturally was responsible for many 
troubled letters But these cases are 
all being cleared up, insofar. as the 
Association has been able to take care 
of them on this side 


application forms 


Some Men Failed to Apply 


There still remain, however, some 
cases where men of the Regiment have 
not changed over to the War Risk In 
surance Bureau, and so dependents in 
such cases are still receiving only the 
allotment made through the Depot 
Quartermaster, with no allowance pay 
ments at all. Such cases should be 
brought to the attention of the soldier, 
which is being done by the Association 
when such cases are found 

An allotment made by a soldier is 
either compulsory or voluntary It is 
compulsory as to wife and = children, 
including divorced or separated wife 
where alimony has been allowed 

Voluntary allotments may be made 
by a man to others (as parents, brother, 
sister, ete.), subject, however, to the 
compulsory allotment If he makes 
such a voluntary allotment to parent 
ete., who have been dependent upon 
him, the Government may give an al 
lowance to them also. 

Allowances accordingly are 
tioned upon specified compulsory allot 
ments by the man. If he allots part 
of his pay to relatives, the Government 
will pay monthly allowances to them 
as follows: 


condi 


Two Classes of Allowances 
Class A. 

a. If there be a wife but no child, $15 

b. If there be a wife and one child 
$25. 

c. If there be a wife and two children, 
$32.50, with $5 per month addi 
tional for each additional child 

d. If there be no wife, but one child, 
$5. 

e. If there be no wife, but two chil 
dren, $12.50. 

f. If there be no wife, but three chil- 
dren, $20. 
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wg. If there be no wife, but four chil- allotment to Class A_ beneficiaries 
dren, $30, with $5 per month ad- not less than $15. 
ition: * each additional child. : 
ditional for each additional | Mow it Werks Out 
Class B 
a. If there be one parent, $10 


is 


If he has one child and no wife, the 
Government will allow $5 and the man 


b. If there be two parents, $20. will be required to allot the minimum 


c. For each grandchild, brother, sis- of $15 
ter, and additional parent, $5 
Must Allot $15 Minimum ‘ 

— will be 

A man must allot at least $15 a allot 
month of his pay to his wife or child. 
gut (if he draws more than $30), he 
may be compelled to give more than 


receive $62.50. If his pay should 


If he is getting $40 and has 
a wife and four children, the Govern- 
ment will give $42.50, and the man 
required to allot $20 (he may 
more), so that his family will 


be 


$100 per month, he will be compelled 
to allot $42.50, the same amount the 


PL. In that case, the amount, up tO” Government gives. 

half his pay, depends upon the size of ee : 

his family, and the amounts specified Distinction Between Classes A and B 
in the Act Subject to the minimum A man is not required by this law 


and maximum that he must allot, he to support any relatives, except - wife 


and the Government share alike in this. 
The amounts the Government will give 
to Class A beneficiaries are fixed in 
the law, and the man must give the 
ame, provided that sum does not ex- ment 
ceed half his pay, and that his total that 


his grandchild, his brother or sist 


may add a certain amount 
which he allots. Allotments 


and child, but as an incentive to a man 
to support or help to support his parent, 


er, 


if they really need his help, the Govern- 


to 
to 





HQUITABLE 
Mutual in Principle and Practice 


Q 


Impregnable in Strength 


enterprising, Conservative Management 


Comprehensive, Adaptable Policies 


Low Mortality Rate 


I Prompt Payment of Death Claims 





I‘flicient Service to Policyholders 


Training and Education for Agents 


A satisfied constituency gained by Fifty- 
eight years of public service , 


These are some of the advantages enjoyed by 
representatives of 


THE EQUITABLE LIFE ASSURANCE SOCIETY 
of the United States 


For agency openings address: L 
W. E. Taylor, Second Vice-President 


QUITABLFE 

















these relatives (referred to as Class B) 
is not compulsory, but it is a condition 
precedent to the Government giving 
them an allowance. 

The total monthly allowance to ben- 
eficiaries in Class B, added to the en- 
listed man’s monthly allotment to them, 
will not exceed the average sum habit- 
ually contributed by him to their sup- 
port monthly. And these allowances 
will be paid only if and while the rela- 
tive is dependent in whole or in part 
on the enlisted man. In any event, 
the sum allowed this class by the Gov- 
ernment will not exceed for one parent 
$10; for two parents $20; for each 
grandchild, brother, sister, and addi- 
tional parent, $5, and then only if the 
total thus required does not exceed the 
difference between the amount the 
Government is giving the wife, chil- 
dren, and divorced wife, and the maxi- 
mum of $50 which it allows on account 
of any one man. 


Class B dependents (parents, brother. 
sister, grandchildren) are not entitled 
to make applications for family allow- 
ances unless an allotment has been 
made for their benefit by the man in 
the service. As a rule, such applica- 
tion will be made directly by the man 
in the course of making his allotment. 
Conditions precedent to the award of 
such allowances are dependency on, 
voluntary allotment by, and _ habitual 
contribution of the enlisted man. Needy 
members of Class B should, therefore, 
be encouraged to ask the enlisted man 
to make an allotment and apply for 
the Government allowance. 


Who May Apply For Allowance 


A wife who has received neither 
allotment nor allowance may make ap- 
plication herself by applying on a pre- 
scribed form (which can be furnished 
by the Association). Such an applica- 
tion may be made by a wife, child, 
divorced or separated wife given a 
decree of alimony, but in all other 
cases the application must come from 
the soldier himself. It should be ac- 
companied by: 

A. Certified copy of her marriage cer- 

tificate, or of the public or church 
record of her marriage; 


B. Statement of two witnesses that 
to the best of their information, 
knowledge and belief, the soldier 
and the applicant were never di- 
vorced; and 

C. If there should be children, a state 
ment by two persons giving the 
names of such children and their 
ages, and stating whether they 
are members of the applicant’s 
household and unmarried. 


Maximum Family Allowance 
The total family allowance to be paid 
by the United States to all dependents 
of any one man shall not exceed $50 
per month. 
Allowances will be paid only upon 
written application by the man, or by, 
or in behalf of, the beneficiary. 


Allowances Not Paid Unless Asked Fo: 

Every enlisted or drafted man is 
given a chance to apply for the allow- 
ance at the time he makes the allot 
ment and—if granted——it is paid to the 
beneficiaries without any application on 
their part. If he does not apply for 
it at the time, he may apply for it 
later, or the beneficiary may then apply 
for it. 

Members of Class A are entitled to 
the allowance irrespective of their 
economic condition, but payments will 
not be made unless the allowance is 
asked for, and unless the required allot 
ment is made. 





HARRISON LAW’S CHARTS 
The automobile liability rate table 
compiled each year by Harrison Law, 
of Nutley, N. J., was issued recently 
The table gives liability, property 
damage and collision rates for the en 
tire United States in a comprehensive 


manner. 
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Life Men Asked To 
State Intentions 


GEO. W. PERKINS WILL SPEAK 
Miss Constance E. Woodward, Miss 
Leonora W. Cowick, Mrs. Jennie 
Watkins, Women Speakers 


It is a case of “to be” or “not to be’ 
in attendance at the annual meeting 
of the International Association of Life 
Underwriters. In order that proper 
accommodations can be had it is neces- 
sary for the National Association of 
Life Underwriters to know whether or 
not the delegates assigned by the re- 
spective local associations intend to be 
present. To that end, President Priddy 
addressed the following letter to dele- 
gates appointed by the Local Associa- 
tions: 

“T understand that you have been 
appointed a delegate or alternate to 
the National Convention and I congrat- 
ulate you on this appointment. This 
is to be the greatest gathering of hu- 
man beings ever held in the history 
of the world. 

Distinguished Speakers 

“The opening session of the conven- 
tion will be addressed by the Chief 
Justice of the Supreme Court of Canada 

representing the Dominion Govern- 
ment—and President Wilson. We have 
been fortunate in securing a number 
of America’s most distinguished citi- 
zens to address this convention, and 
we are going to discuss freely five or 
six matters which vitally affect life in- 
surance, and more particularly field 
practices and how to secure new busi- 
ness. I respectfully request that you 
come to the convention prepared to 
take part in these discussions. 

“The fact that you have been ap- 
pointed by your association indicates 
to me that you have at least signified 
your desire to attend the convention, 
but as it is going to be physically im- 
possible for us to seat the large num- 
ber of people who plan to attend this 
convention I earnestly desire that no 
person will accept appointment who 
will not actually attend. If you do not 
plan to come I wish you would so in- 
form the officers of your association 
immediately so that some other person 
may be granted the privilege of using 
the credentials to which your associa- 
tion is entitled. If you are planning 
to attend please write me direct at 
once. 

“Reduced rates in most cases may be 
secured by purchasing round trip tickets 
to Atlantic City. Validation not neces- 
sary. 

“Delegates should arrive in New York 
not later than September 3rd. Won't 
you kindly write me by return post 
Saying it is your intention to attend 
the convention and what members of 
your family will accompany you?” 

52 Yes—1 Gone to War 

President Priddy had received 53 
answers to his letter up to the time 
the representative of The Eastern Un- 
derwriter was in his office, 52 of which 
State the writer of the letter was com- 
ing to the meeting, one who sent his 
regrets at not being able to come, due 
to the fact that he was going to war. 


A letter inviting all the presidents 
of life insurance companies in the 
United States and Canada was also 
sent out by the National Association 
of Life Underwriters and all of the 
replies which had been received, stated 
that either the president or other offi- 
cers of the company addressed would 
be present, and in some cases the presi- 
dents and all the other officers sent 
word that they would be in attendance. 


Perkins Will Be There 


It was announced in The Eastern 
Underwriter last week that George W. 
Perkins, had been invited to make an 
address on the subject of “The Life 
Agent's Opportunity and Duty in View 
of War Conditions.” At that time the 
Association had no definite assurance 
that Mr. Perkins would be present. 
President Priddy advises The Eastern 
Underwriter that Mr. Perkins has ac- 
cepted the invitation and will make 
the address as outlined above. 


Women Who Will Speak 


In the preliminary announcement pub 
lished last week in this paper it was 
stated that the program prov'ded for 
a section for the discussion of “)’resent 
Day Opportunities For W n in Life 
Insurance.” The names of the speakers 
were not mentioned. They are, as an 
nounced by President Priddy this week, 
as follows: 

Miss Constance FE. Woodward, agent, 
Equitable Life Assurance Society, New 
York City. Miss Woodward is the only 
woman connected with the Equitable 
forces who is a member of the quarter 
million club. 

Miss Leonora W. Cowick, agent of 
the Mutual Life at Boston, and presi 
dent of the New England Women’s Life 
Underwriters’ Association. 

Mrs. Jennie Watkins, agent of the 
New York Life in New York City and 
for many years the only woman mem 
ber of the two hundred thousand do! 
lar club of that Company. 


Showing Men 
What They Can Do 


APPORTIONMENT OF INCOMES 
Bond Buying Table of Ives & Myrick 
Useful in Selling Life 
Insurance 
When Ives & Myrick, Mutual Life 


nanagers in New York, were conduct 
ing their big Liberty Loan drive they 


prepared a unique tabulation showing 
What everybody can do in the purchase 
of bonds and what everybody hould 
do if he can and what he can do if 
he will The table is reproduced here 
\\ ly 
1) | 
WHAT EVERY¢ ] CA il 

( N DO le WILI 


Now this firm is using the same table 


as an illustration | whit proportion 
of a man’s income he can and should 
devote to life insurance by giving up 
non-essentials and what those non 
( entials are 


The Big Idea 


In the bond campaign the idea was 
that if a clerk or wage earner making 
but $1,000 can buy a $50 Liberty Bond 
a year it is no sacrifice for a $5,000 


man to lend $500 to the government 


The bond ¢ reulal ent on to explain 
i 


that “the balance of all personal in 





Prudential 


Group 
Policies Sell 





FORREST F. DRYDEN, President 


Because of absolute protection, low 
premiums, annual dividends, grace 
period, disability provisions, termina 
tion refunds, incontestability clause, 
special certificates for employees, 
privilege of naming beneficiary, good 
commissions, and the Company’s 
great experience in dealing with 
millions of workers in forty years 


Send for Particulars of Policy 


= )) PRUDENTIAL 
INSURANCE CO. OF AMERICA | 


ncorporated Under the Laws of the State of New Jersey 











THE 


Home Office: NEWARK, N. J. 








comes over $7,500 can be lent to the 
government, given to the Red Cross, 
Y. M. C. A., Belgium, French orphans, 
etc. Enough for essentials will be left 
Learn the difference between essentials 
and non-essentials. A soldier gives his 
all. His percentage is always 100. Are 
these percentages too much for you?” 

If & man can spare a certain amount 
if his income to buy bonds (which he 
did not think he could spare until the 
war hit him) why can he not spare a 
like amount for life in urance, which 
he actually needs, by cutting down on 
ome of the non-essentials which. he 
does not need? 

Men Have Learned 

It is obvious that through their bond 
buying men have learned that they 
can make sacrifices and that they can 
devote a larger part of their income 
to the use of the nation and the pro- 
tection of their government 


None the less has it taught them 
that they can pare a larger propor- 
lion to protect their families and es 
tate This i how the table comes 
into play in selling life insurance. 


The remarks of Ives & Myrick re 
garding essentials and non-essentials 
wre to the point and furnish some 
food for thought by the man who is 
not carrying the amount of insurance 
he should Here they are: 

Essentials and Non-essentials 


Automobil« } 
€ t ir 


Amusements: ‘| 


Food 


ach Everything 

! ‘ vitally true Re 
| certain things is 

p on doing 

flee is not 
timulant | ‘ t drinl limit your 
da If you must 
will give more 
day et tne 


) | and ften more 
or on 
‘ do 
I ! nt est in your 
( ( butler val 


ree milies 


t 


rravel ) t take ] , 4 tion trips 


WHAT ARE YOU GIVING UP? 
NATIONAL LIFE U. S&S. A. 


Issues Ruling tn Connection With Y. 
M. C. A. Overseas Workers’ Risks 
Limit $2,000 


The National Life of I . » & 
Chicago has made the following ruling 
n connection with accepting applica 
tions from the ranks of the Y. M. C. A 
worke! who will be in service over- 
Ca 

Robert D. Lay ecretary, announces 
that the Company, will until further 


notice, accept risk on Y M Se A, 

rseas worker to the sum of $2,000, 

mm the following plan Ordinary life 

endowment at 85; 10, 15 and 20 pay 

life (endowment at 85); 10, 15 and 20 
vear endowment 

The only extra premiums required 

vill be $25 per thousand for the entire 

d oof th present war 
TI ruling is made after a most ex- 
haustive investigation into the situa- 


tion and it will be gratifying informa- 
tion to many good men who are going 
abroad 
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Nearly Double 
Their Insurance 


GREAT CAMPAIGN IN JUNE 
England Mutual Life Presents 
Figures Outlining Results of 


Agents’ Efforts 


New 


Perhaps the best way to get a line 
on just how “54 Millions from 42 


Agencies” is brought about, is to read 
carefully the following report of the 
New England Mutual Life Insurance 
Co. of the work of the company’s agents 
during June, “Policyholders Month”: 
During June more than forty per 
cent. of the new insurance paid for was 
on the lives of present members! This 
is probably the most significant fact, 
as an evidence of their approval of the 
Company and the service it is render- 
ing, that we have ever experienced 
What was accomplished with new pros- 
pects through their suggestion and 
timely interest cannot be demonstrated 


in figures; but we know that, in spe- 
cific cases, it meant as high as ninety 
per cent. of the new business. 


Furthermore, these men were so well 
pleased that they virtually doubled 
their present holdings. That is to say, 
members with $3,500,000 increased their 
lines by over $3,000,000! 

Nearest Source of Business 

Another material fact is the different 
degrees to which the agencies used this 
invaluable treasure-vault of present pol- 
icyholders. The older and larger 
agencies, of course, rewrote more mem- 
bers than the newer and smaller 
agencies. But the percentage used made 
of this nearest-to-nand source of busi- 
ness was very diverse. 

The most conspicuous record is that 


of Meyer’s Chicago agency. Here ten 
men, with $188,000. were insured for 
an additional $180,000, thereby nearly 


doubling their lines. 


These records and the whole of the 
accompanying table are full of les- 
sons for the wide-awake agent. They 


in our thousands of 
members we have an asset of tremen 
dous possibilities. This fact, however, 
is not yet appreciated by all our agen- 
cies; but it should be! Those, how- 
ever, who did act on the foundation 
idea of the month, obtained the greatest 
results, as will be seen by referring to 


demonstrate that 


the statement below: 
Original New 
No Ins Ins 
Boston P , 59 99 000 $238,000 
Ilome Office : : 1 253,000 381,000 
Philadelphia () 153,000 164,000 
New Orleans srenenoesn Oe 289 O00) 194,000 
Atlanta : . 30 114,000 89,000 
Chicago ...... Tree rire. 184,000 180,000 
Hartford Ce ee 131,000 110,000 
Cleveland . ‘ sacle ee 206,000 162,000 
St. Paul (enna 62.000 78,G00 
New York City.... > ae 111,000 126,000 
Detroit , eee 149,000 146,000 
Providence Try 16 81,000 51,000 
Omaha ; eke 15 32.000 11,000 
Louisville : . 14 7 (WK) 5,000 
Rochester. rere . 13 139,000 101,000 
Des Moines ..... en 78,000 54,000 
Kansas City 12 82,000 56,000 
San Francisco F 79,000 55.000 
Chicago—Meyer . ioe ae 188,000 180,000 
Indianapolis  ......c.e+.+. 10 78,000 70,000 
New York—Baldwin..... 10 53,000 38,000 
Morrisville, Vt. ..cccess 10 21,00) ») OW) 
Montgomery esi. EP 39,000 18.000 
Portland, Maine ........ 9 18,000 19,000 
ee errr 8 74.000 56,003 
Baltimore a: : 8 74,000 52." 
Portland, Oregon 8 58,000 34,000 
Washington ..... 8 12.000 39,000 
South Carolina 8 24,000 32,000 
Evansville 7 87,000 77,000 
Milwaukee 6 61,000 37,000 
DET -ceasautadutesddss 6 18,000 26,000 
OT eee eee 5 17,000 13,000 
Chattanoowa ......00. 5 13,000 8,000 
EEL ave baeseds deeds 5 5,000 6,500 
DEY avwevackiwanadad 4 22.000 14,000 
NED: okciGin cx sinc ee ‘ 6,000 13,000 
Syracuse ....... 3 22,000 17,000 
ee ee 2 21.000 22,090 
EOE. FMS: Scisvesp execs 2 5.000 8,000 
es” EEE: nts tuvenvicoecice 1 20,000 5,000 
Roanoke, Va. ...cccccess 1 1,000 1,000 


602 $3,496,000 $3,095,500 





ASSISTANT MEDICAL DIRECTOR 
The Metropolitan Life Insurance Co. 
announces the appointment of Alfred 
W. Balch, M.D., an assistant medical 
director. 


WILLIAM E. TAYLOR HONORED 


Equitable Life Second Vice-President 
Guest at Luncheon of Philadelphia 
Agents 


William KE. Taylor, second vice-presi- 
dent of the Equitable Life Assurance 
Society was the guest of honor at a 
luncheon at the Philamont Country 
Club, Philadelphia, by the Society, at 
which George FE. Ott, inspector of 
agencies and E. P. Langley, agency 
supervisor for the Equitable at Phila 
delphia acted as hosts. 

The luncheon was tendered the Phil- 
adelphia agents in appreciation of their 
work during the Taylor campaign, when 
nearly $1,250,000 of insurance was writ 
ten in the Philadelphia district The 
campaign was held in honor of William 
KE. Taylor’s promotion from superinten 
dent of agencies to second vice-presi 
dent of the company. 

Headed by George E. Ott, 
of agencies in the Philadelphia district, 
the men were taken in a special train 
to the country club, where golf, tennis, 
baseball and other sports were indulged 
in. Later luncheon was served and ad 
dresses delivered by a number of those 
present. Jacob Weil was chairman of 
the committee on arrangements and it 
was through him that the hospitality 
of the club was obtained. Other mem- 
bers of the committee were Charles M. 
Foster, Alfred Levy and James Mce- 
Carthy. 


inspector 


ANOTHER OKLAHOMA COMPANY 


The United States Insurance Associa- 


tion Has Been Incorporated and 
Chartered at Ardmore 
The United States Insurance Asso 


ciation has been chartered at Ardmore, 
Oklahoma, and is now in process of 
organization. The company is capital 
ized at $200,000, and the stock will be 
sold. on a basis of two for one, which 
will provide an equal amount of sur 
plus. 

The officers of the 
G. W. Stuart, president; 


company are: 

J. W. Harreld, 
vice-president; KH. EK. Chivers, 
tary; and Hl. D. MeCollom, treasurer 
The directors are: G. W. Stuart, J. W. 
Harreld, B. BE. Chivers, R. A. Fox, Jno. 
S. Owens, B. W. Scruggs, H. D. MeCol- 
lom, C. W. Dobbins, W. J. Lane and Wil 
liam Hutchinson. 


secre 


INDIANAPOLIS LIFE 

The Indianapolis Life of Indianapolis, 
Ind., had insurance in force on July 1, 
1918, amounting to $14,384,844.54 In 
surance issued to July Ist, 1918, $1,551,- 
844; insurance gained to July Ist, 1918, 
$719,791; total death claims paid, $222, 
287.53; death claims in 1918 to July Ist, 
$34,956.66; total dividends to poliey- 
holders, $264,283.90; dividends paid in 
1918 to July Ist, $27,455.63; total paid 
to policyholders, $621,052.08: assets 
owned by and held for protection of 
policyholders, $1,270,603.45; total paid 
to and invested for policyholders, $1,- 
891,655.48, 


MONTANA LIFE 

The June 380, statement of the Mon- 
tana Life of Helena, Mont., shows the 
condition of that company to be as fol- 
lows. Assets, $2,083,719.69; net surplus, 
$406,689.35; surplus to policyholders, 
$656,689.35; insurance in force, $22,008.- 
576.00. The Company has securities de- 
posited with the insurance department 
amounting to $1,291,241. 

MAILING YOURSELF MONEY 

Every time you stick a Thrift or War 
Savings Stamp on your card you are 
mailing money to yourself to be re- 
ceived later with interest. Cashing in 
these stamps is going to be better than 


“getting money from home,” for with 
the money comes the reminder that 
you contributed to the great victory 


which then will have been completely 
won, 


FOUR WIDOWS OF ONE MAN 


Each Shows Up With Marriage Cer- 
tificate at Company Office to Claim 
Insurance 


Pa., July 30, 1918.—John 
Brobst was a much married man, at 
least he was if women and marriage 
licenses mean anything. Four women, 
each armed with modern marriage 
credentials, put in an appearance at a 
local insurance office to claim the 
estate of John Brobst, who was_ re- 
cently killed in an accident on Long 
Island. 

The 


Lancaster, 


are 
neces- 
deter- 


circumstances in the 
so badly mixed that it will be 
sary to carry it into courts to 
inine the legitimate beneficiary. 


case 


DETROIT LIFE MEETING 

President M. E. O’Brien, of the De- 
troit Life announces that the seventh 
annual meeting of the agents of that 
company will be held at Cedar Point, 
Ohio, on August 20, 21, 22. All agents 
qualifying will attend the meeting at 
the company’s expense, and all agents 
are invited to attend. 
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E Mi tia LIFE ASSURANCE CO 


State Mutual Life 


Assurance Company 
of WORCESTER, MASS. 


Incorporated 1844 


SEVENTY-FOUR YEARS of 
sterling merit has made stead- 
fast friends of policyholders 
and agents. 


Our motto is SERVICE to 
policyholders, beneficiaries and 
agents. 


Additions are made to our 
agency force when the right 
men are found. 

B. H. WRIGHT, President 

D. W. CARTER, Secretary 

STEPHEN IRELAND, 
Superintendent of Agencies 



























HOME LIFE | 


INSURANCE CO. 
(Purely Mutual) 

256 BROADWAY, NEW YORK 

GEORGE E. IDE, President 





The fifty-eighth annual re- 
port shows insurance in 
force of $146,050,144, an in- 
crease during the year of 
$12,556,816. The Company | 
paid the policyholders in | 
1917 $3,467,823, of which 
$731,696 was in dividends 
or premium refund. Its | 
Insurance reserve fund was 
increased by $1,688,199 and | 

| 


the Assets are now $34,- 
512,304.08. 


For Agency apply to 


| 
GEORGE W. MURRAY, | 
Supt. of Agents. | 


256 Broadway, New York, N. Y. 











Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 





Mr. Field Man: 


Do you know: 


surance ; 


MIETHODS in its field work ; 


other American life company ? 





That the Norrmern AssurANCE Company of Detroit, Michigan, 
has lived up to all the traditions of the highest purposes of life in- 


That it stands for the highest ideals in underwriting and that its 


slogan is, and always has been, CLEAN MEN AND CLEAN 
That it is writing more insurance per capita per agent than any 
If you are interested in knowing something of our Home Office 


system which makes this possible, we will be glad to hear from you. 


Address, CLARENCE L. Ayres, President, 





SS 


Detroit, July 18, 1918. 


DETROIT, MICHIIIGAN, 


























Extracts from Report of Examination of 


By the State of Texas, June 28, 1915 
**It is noteworthy that this Company was organized without any promotion expenses.”’ 
“*T beg to report further that I find the Company in excellent financial condition.” 
“*The volume of its business has steadily increased, its surplus is growing rapidly ana 


its funds are being carefully conserved under expert supervision.”’ 


Home Office, DALLAS, TEXAS 
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More Than $3,000,000 
Since January First 


A SUCCESSFUL PARTNERSHIP 





Farmer & Duran, Special Agents New 
York Life Insurance Co., Together 
Fifteen Years 





Say life men! Listen to this! Here 
is a partnership one-half farmer, A, L. 
Farmer and A. E. Duran, special agenis 
oi the New York Life Insurance Co. at 
Tulsa, Oklahoma, which has 
been in existence for more than 
fifteen years. They have been 
partners in every sense of the 
word for more than eleven 
years, sharing in every dollar of 
business produced by either one. 

Full participating partners 
does not tell all the story, they 
have been at the same time 
production partners, producing eas 
a business of from two to four 
million dollars annually. Their 
business sirce January 1 this 
year exceeds three million dol- 


$1,500,000 Case 
In this volume there was one 
case of an exceptional nature; 
they wrote a man 37 years of 
age, $1,500,009, fifteen payment 
life, with a premium of $70,000, 
the insurance having been writ- 
ten solely with the idea of pro- 
viding against a very definite 
liability, i. e., inheritance taxes. 

A. L, Farmer 
Traveling in Oklahoma one does 
not have to go far to learn who 
A. L. Farmer is, and if you don’t 
want to go to Oklahoma all you 





A. L. FARMER 


need to do is ask someone who 
has been there. From what we can 
learn, Mr, Farmer is mixed up in al- 
most everything that happens in that 
interesting Southwestern state. He is 
spending more than half of his time in 
war activities, Liberty Loan, Red Cross, 





YY. M. C. A., War Savings Stamp and 
Knights of Columbus campaigns. He 
is an ardent follower of governmental 
saatters in Oklahoma, and deeply in- 
ierested in civic affairs in Tulsa. A 
yrominent life insurance man told the 
writer that the name Farmer was more 
censpicuous in Tulsa than the name 
Tulsa itself. 

The New York Life published a 
pamphlet recently in which it said of 
him: 

A. L. Farmer was president in 1916 





A. E. DURAN 


Gt the $200,000 Club. His opinions are 
secught and read with great care, and 
are much appreciated, Formerly a 
lumber salesman, he came with the 
New York Life late in 1899. 
He has paid in the period for a 
grand total of 1,392 policies for 
practically $7,500,000. In his 
presidential year he e6ettled for 
$1,401,000, and in 1917 for $746. 
014. The New York Life last 
year handed him in first 
year commissions, renewals and 
monthly Nylic checks, a grand 
total of $33,730.12. 
A. E. Duran 

A. E. Duran, the other half 
of the firm, before entering the 
insurance ‘business, was a drug- 
gist, and later a bank clerk. In 
1916 he won the joint presiden- 
tial honors of the New York 
Life’s $200,000 club with Mr. 
Farmer, At 29 years of age he 
had acquired a substantial suc- 
cess in life in Texas. He served 
as vice-president at large in 
the New York Life leading pro- 
ducers for several ‘years, and 
has been listed among the prom- 
Inent writers each month. He 
writes from 80 to 100 cases a year. 
He has made a study of big business 
and big men and writes most of his 
business among that class. 


If past performances count for any- 
thing, Farmer and Duran should have 
a record to their credit before the cur- 
tain rings down this year. 








N. D, DuBOIS KILLED 
Norman D. DuBois, son of the late 
Corneluis D. DuBois, of Frank & Du- 
Bois, has been reported killed in ac- 
tion in France. He was an officer of 
artillery. 








E. W. ELLIS ILL 
E. W. Ellis, general agent of the 
Phoenix of London, has been confined 
to his home for the past four weeks 
following a minor operation on his leg. 








THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














Organized 1871 








RONOU rccceccecces «+ § 16,560,439.04 
Liabilities .....+.... ° 14,343,626.28 
Capital and Surplus 2,216,812.76 
Insurance in Force soeseeecesoerees ++ 131,790,562. 

Payments to Policyholders since Organization  .........ccccccsseseesceeces 19,612,616.08 
Is paying its Policyholders mearly........s0.--sscccceseecceececeeceees 1,500,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST -LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITION ON DECEMBER 31, 1917: 















J. L. BABLER, Vice-President 
and General Manager Agencies 








INTERNATIONAL LIFE of s«. touis 
SMASHED ALL RECORDS IN 1917 


It was the Special Combination and New T. O. Policies that did the work. 


If you are not selling them we are both losing money. 





MASSEY WILSON, President 








Why Not Sell To 
Women Citizens 


GREAT FIELD OF PROSPECTS 
It is Duty of Every Progressive Woman 
to Create An Independent 


Estate 


The present is an opportune time to 
present to women for consideration the 
question of life insurance. There has 
never been a time in the history of 
the world when women occupied as 
many prominent places in business and 
commercial activities. Writing on the 
subject of the need of “Present and 
Future Protection” for women and writ- 
ing of insurance on the lives of our 
women citizens, in the Penn Mutual 
News Letter, Corinne V. Loomis, said: 

What does the woman citizen know 
about investments? Does she know as 
much as the man citizen? Having 
asked the question, we will try to an- 
swer it. 

Frequently the man citizen knows 
just as little about investments as the 
woman citizen, except the investment 
of life insurance. It is unusual to find 
a man who does not carry insurance 
as present protection to his family and 
as future income to himself when his 
earning capacity will be on the de- 
crease; but the woman citizen is a 
step behind the man citizen—not be- 
cause she would not be as open to the 
value of insurance as protection and 
investment, but simply because men 
prefer to sell to men, and so she has 
not had the opportunity to learn the 
facts. Only when you have trained 
expert women salesmen to present the 
facts will you have a_ proportionate 
number of women appreciating the 
value of insurance as protection and 
investment. 

Should Create An Estate 


There are many uses to which in- 
surance can be put: the professional 





A Real 
District 
Manager 


is wanted for one of 
the best territories in 
the most prosperous 
section of the nation. 
This is a real oppor- 
tunity for a first class 
man. 


Write 


Bankers Life 
Company 
DES MOINES 











woman needs it as a protection and as 
the only way of creating an estate, 
as her estate so definitely depends 
upon her mental ability; the business 
woman needs insurance to increase her 
credit; the young mother can guarantee 
a college education for her child by 
taking out insurance on herself in 
favor of the daughter; the independent 
woman needs insurance to protect her- 
self against her decreasing earning 
capacity. Insurance guarantees her 
present protection and a future monthly 
income for life. The independent busi- 
ness women that have never realized 
the value of saving a cent in their 
lives would do well to look into insur- 


(Continued on page 6) 
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Insurance to Cover Inheritance Taxes 
is opening new fields to Provident Agents 


Men are insuring not only to protect their families and to 
protect their business but also to protect their estates. 


Write for Information 


|THE PROVIDENT 


Life and Trust Company of Philadelphia, Pa. 


Founded 1865 





Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





THE MOST VALUABLE POLICY FOR YOU 


INSURANCE COM 
WILLIAM N. COMPTON, General Agent 


Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 




















Sidney A. Foster 
On Life Taxation 


WRITES CONVENTION MEMBERS 


Royal Union Mutual Official Suggests 
-assing of Dividend Allotment to 
Policyholders for 1919 





Des Moines, Iowa, July 29, 1918.—Sid- 
ney A. Foster, vice-president and sec- 
retary of the Royal Union Mutual Life 
Insurance Co. of this city has addressed 


the following communication, on the 
subject of life insurance taxation, to 
the members of the American Life 


Convention: 

“IT have been making use of the fol- 
lowing and deem it only just that you 
be informed: 

“The time is fast approaching when 
Congress will adopt the new tax. law 
to cover the eight billion loan and other 
expenses of the government being prop- 
erly and justly incurred to prosecute 
this war to a finish—of the Kaiser. 

“Then must come great questions to 
be settled; the finances of the world 
must find relief in the United States, 
and for years to come, every institu- 
tion of power and property must do 
its share to fulfil its duty with the 
same spirit that our boys are fulfilling 
theirs by incomparable courage and 
patriotism in active participation among 
the world’s heroes. 

“The insurance companies of America 
will not hesitate in granting full sup- 
port. The buying of government bonds 
by many western companies will work 
a serious hardship on the income, or 
profit side of their ledgers, but to this 
we must gladly consent, feeling thank- 
ful that such avenues have been laid 
for income resources to arrive unre- 
stricted and upon which the govern- 
ment may rely. 

Pass Dividend Allotments 

“It is my judgment from present con- 
ditions that every company in the 
United States should pass its allotment 
of dividends to policyholders for the 
year 1919. The immense amounts in- 
volved in the mortality risk carried 
upon our soldiers should caution man- 
agers, as it must. For, with the war 
continuing another year, billions of 
dollars will be under contract as a 
possible early liability and impairment 


of health and longevity must be seri- 
ously considered for in addition are 
the billions of insurance granted by 
the government to its soldiers, and no 
human mind can conceive the outcome 
of this demand. Insurance is not a 
gambling scheme in any sense so far 
as the assumptions are concerned, but 
there is much chance from the results 
of the present exposure of risks. 


“In making the new tax rate upon 
life insurance companies, Congress 
should be very careful not to apply 


too large an extra annual amount, nor 
to adopt extreme methods. 

“The one per cent. tax on surplus 
or profits, as presented in the resolu- 
tion by the Wisconsin Life Convention, 
is reasonable, if, at the earliest pos- 
sible moment the companies can be re- 
lieved therefrom. An application of a 
tax rule is not to be denied or to be 
resisted if it continues only so long 
as extraordinary conditions demand, 
but after that the companies should 
be relieved of all taxes except such 
an amount as to provide the necessary 
means for thorough administration of 
sneha: in the States.” 


CONSIDERING CANTONMENTS 


The welfare committee of the Bureau 
is working on the government com- 
pensation insurance subject, which is 
receiving attention from various view- 
points. The committee has been in 
consultation with officials in Washing- 
ton. This is one of the subjects of out- 
standing prominence in connection 
with the resignation of the Travelers 
from the Bureau. 





Frank S. Strobridge, founder and 
president of the Baltimore Life, and 4 
former senator from Maryland, died 
last week at Asbury Park, N. J. Death 
resulted from a general breakdown. 
Mr. Strobridge was born in San 
Francisco, Cal., February 17, 1857. As 
a child, he came east with his parents 
by way of the Isthmian route to Phila- 
delphia, where he received his early 
education. In the late seventies he 
went to Baltimore and entered the in- 
surance field. In 1881, he organized 
the Baltimore Life and was elected its 
first president. He remained the exe- 
cutive head of the company until his 
death. 
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Service—First, Last, and Always 


The agent who is selling insurance in a company which for sixty-seven years has 
been rendering unexcelled service, does not 
will find enthusiastic friends ready to bear witness that there is no better company 
in the land than the old Massachusetts Mutual. 
the past and the low net cost of the perfect protection we furnish, make a com- 
bination that assures success to any real worker in the field, 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 
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work alone. Wherever he may be, he 


Our enviable record for service in 














Income From $10,000 
Policy $1.64 a Day 


COMPILATION BY BIG PRODUCER 


Chris po Uses Unique. Table 
Showing Why Assureds Need 
More Protection 


That the income on $10,000 life in- 
surance will produce for the family 
of the assured only $1.64 a day will be 
news to a large number of men who 
think they “are carrying all they need.” 
Chris Anderson, the three million dol- 
lar a year producer of the Mutual Life 
in Chicago, submits to his agency the 
following illustration of the daily 
income which policies in different 
amounts will yield where the proceeds 


are invested by the beneficiary at 6 per 
cert. interest: 
$1,000, daily MCOME...... 66.6008 $0.16 
2.000, Gaily MCOMEG. 6....cccvccss on 
2.506, Gaily IMCOMC...2écccsvcess 41 
$006, Gatly IMGCOME.....4 2.000005 49 
£000, Gaily imcome. ...<.....60.0: 65 
5.000, daily income.............:. 82 
TOG, GRY BWOOMG eos cccacccevss 1.15 
7.000, GENT TODTDG. oc c:cccccveves 1.23 
10.000, daily income.............. 1.64 

“The Organizer,” commenting on 
these figures, says: 

“The average man thinks if he car- 


ries two to five thousand dollars for his 


wife or family, that he is carrying 
enough, and wil! often shout, ‘No 
more! Don’t need another cent cf life 


insurance!’ Imagine what a jolt it will 
be to him when informed that even $3,- 
000 invested at six per cent. will ‘yield 
his wife or family only the pittance of 
forty-nine cents a day. 

“The illustration is, as stated, based 
on a net interest earning power of 6 
per cent., which is almost impossible 
of accomplishment in these times if 
absolute security is to be assured. 
True. one can invest in securities which 
will for the time being yield a_ suffi- 
ciently high rate of interest to net 6 
per cent., but generally the investment 
which promises a nigh rate of interest 
is not absolutely safe. 

“In order to obviate the necessity of 
inexperienced beneficiaries investing 
the proceeds of a life insurance policy 
in any kind of securities, safe or other- 
wise, the old reliable companies will, 


where desired, pay the proceeds of the 
policy to the beneficiary on the income 
plan for any number of years certain 
which may be desired, or for life. 
Needs More Now 

“In arriving at a conclusion as to 
how much insurance a man ought to 
have in these days, and whether or not 
he would be justified in increasing the 
line he has carried for years, it is well 
to take into account the fact that a 
dollar to-day is worth approximately 
forty-seven cents as compared with its 
value just four years ago, By this line 
of reasoning, the man who carried $10,- 
000 in 1914, and felt that his family 
was safely protected, should now have 
at least $20,000—and the man who a 
few years ago felt that $25,000 insur- 
ance would be sufficient to enable his 


family to live after his death in the 
same manner as during his lifetime 
should now carry $50,000. When we 


take into account the high cost of liv- 


ing in these times, and the fact that 
not more than 5 per cent. can be guar 
anteed on money invested, very few 


men of family—perhaps not more than 
one in one hundred—carry enough life 
insurance. 

“Verily, the field for missionary work 
in our line of business is unlimited.” 


Why Not Sell to Women Citizens 

(Continued from page 5) 
ance, for they will find in it an answer 
to the problem of economic equality. 
It is the duty of every progressive 
woman to create an independent estate 
for herself just as it is the duty of 
every man to create an estate for him- 
self. 

Ninety-seven per cent. of the persons 
who reach the age of 55 are either 
wholly or partly dependent upon charity. 
Only 5 per cent. of our population reach 
old age in a position of financial in- 
dependence. This would not be so if 
the message and the facts of insurance 
could be delivered to the woman eciti- 
zen. The economic stability of the 
country depends upon scientific saving. 
The best earner, if she be a careless 
spender, is a detriment to the com- 
munity. Insurance is the most scien- 
tific method of saving. 

Insurance in the form of an endow- 
ment is something which every think- 
ing, independent woman should con- 
sider seriously. 














54 Millions from 42 Agencies 


38 Millions Increase in Insurance in Force 





The 1917 Record of Efficient Service 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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The Work of 





the Solicitor 
By William J. Jones 


A paper read before the Home Office Association of the 
Penn Mutual Life, in the Company’s Auditorium 

















A life insurance solicitor who starts 
out with the idea of selling all kinds of 
insurance, fire, accident, automobile, 
compensation and all other forms, may 
just as well give up his life insurance 
contract and devote himself to the gen- 
eral insurance business. 

A man selling life insurance should 
do nothing else. 

If he expects to be successful, he will 
not have the time to do anything else, 
and he will find at some critical point 
a life insurance case will have to be 
neglected in order to attend to some 
small accident or other claim. 

Then, too, it is a physical impossibil- 
ity to render the best service in all 
lines of insurance. 

Forego Small Commission 

The selling of life insurance will take 
the undivided attention and time of 
any man. Therefore, my advice would 
be to any solicitor to forego the small 
commission which he would earn on 
other lines. You stand in a much bet- 
ter position with your prospect if you 
say to him frankly that you have not 
time and cannot give the proper serv- 
ice in other lines. You may, however, 
make an arrangement with an accident 
or fire insurance office and if you are 
asked to attend to some other lines, 
you could suggest that you would send 
someone who devotes all his time to 
this particular work. 

I could tell you several experiences 
which I have had and which resulted in 
the loss of good lines of life insurance. 
I have not solicited an order for any 
form of insurance other than life, for 
the past five or six years, 

Too Much System : 

One of the duties of the solicitor is 
to have his work and records systema- 
tized. There is such a thing as having 
too much system, but it is necessary 
to keep a correct record of future ap- 
pointments and all data pertaining to 
your prospects and policyholders; have 
regular hours and do the things which 
you have made up your mind should 
be done. 

When you stop to consider that every 
good prospect whose date of birth you 
have secured has cost either dollars 
and cents, or time, which is just the 
same, you can understand why it is 
necessary to take two minutes to place 
in a permanent record this data. 

You may write some business in a 
haphazard manner, but it will not be 
regular and permanent. 

No Personal Cards 

I do not believe a solicitor should 

ever use his personal card. If it is 


necessary to send in your card, it is 
much better to send one on which the 
name of your company appears. You 
may find by sending your business card, 
some men will not see you, but those 
same men would be most resentful if 
you had sent your personal card. 

If I call to see a man regarding the 
insuring of his mortgage, for example, 
I sometimes will write across the face 
of my card “With Reference To Insur- 
ing Your Mortgage,” or other data to 
suit the case. This usually secures an 
interview. 

Policyholders’ Rights 

Some solicitors claim to represent 
the company, others claim to represent 
the policyholder, and still others claim 
to represent both. I belong to the lat 
ter class. It is a mistaken idea that in 
representing the company you cannot 
give to the policyholder better service, 
and in so doing you are representing 
him. If a policyholder is entitled to 
certain privileges or surrender rights, 
I insist upon his receiving them. If, 
however, his demands are unreasonable, 
and he should not receive them, I teh 
him so. I can give to my Penn Mutual 
policyholders better service than I can 
the policyholders whom I have been 
compelled to place in other companies 
and I can render to this Company bet 
ter service by being exclusively a Penn 
Mutual man. 

Avoiding Disappointment 

The solicitor has many discouraging 
days and many disappointments. The 
question of declinea cases is, I pre- 
sume, one of the greatest disappoint- 
ments to the agent. I have in recent 
years, however, not been so keenly dis- 
appointed as in former years, and the 
reason is, that if I receive a tip, go 
to see the man, and find he is not at. 
all interested, my disappointment is not 
great. If he is interested and I see him 
again and he finally agrees to make 
application for a policy and later is 
examined, I treat the examination as 
an incident and a part of the work. 
I do not commence to figure the com 
mission which I will make out of the 
case, so that when he is examined and 
declined, IT am not so disappointed bhe- 
cause I have not counted the commis- 
sion as earned. The agent who invari- 
ably after an interview sits down and 
figures his commission, or after making 
the appointment for the examination, 
sits down and decides what he is going 
to do with the commission, seldom re: 
ceives it. 


Cause of Declinations 
When a case is declined by the medi- 


cal department, I usually like to know 
why, and in knowing this, I am satis- 
fied, and drop the case at that point, 
and do not have the keen disappoint- 
ment which I would have had if I had 
planned the spending of the commis- 
sion, 

One of the disagreeable things which 
we have to do is to report to the pros- 
pect the declination. He is usually un- 
reasonable, but it is very important that 
this should be done. He is then put 
on his guard and in many cases can 
remedy the cause. 

Getting Names to Work On 


There is a great temptation for the 
solicitor to waste time, and it is not 
always his fault at the time. There 
are many days when a solicitor does 
not know just where to go. If his list 
is small, his personal calls to the in- 
dividual must be more frequent. We 
must realize that on those days tha 
things for us to do is to enlarge the 
list. One very good way to secure 
names of firms is to go to a certain 
neighborhood and from the general 
character and outlook of the buildings, 
jot down the names of firms and In 
dividuals to whom you may, after look 
ing up, either call or write. 

Loyalty to your company is abso- 
lutely necessary. If you are not loyal, 
you cannot be sincere, and every time 
you advise insurance or sell a contract, 
you are talking or selling an untruth, 
for you are doing business with a com- 
pany in which you do not believe, 

If the solicitor is not loyal and talks 
against his company, the sooner he is 
dismissed or resigns, the better it will 
be for both company and solicitor. 

So many people are ashamed to ask 
questions. They have an idea it shows 
ignorance, while, as a matter of fact, 
the contrary is the case. If I do not 
know a thing pertaining to my business, 
I_am not ashamed to ask, and this is 
the first thing to do. You must ask 
questions in this business if you ex- 
pect to know anything about it. 

I have stated that the work of the 
solicitor is made up of nine points work 
and one point commonsense, and have 
tried to cover three or four of the nine 
points. 

Commonsense is quite necessary. 

If you call to see a man and find he 
has just started his morning dictation, 
being extremely busy, the tactful thing 
to do is to suggest that you will call 
again; or should you call to see a pros- 
pect and find he has just gone to the 
fifth floor of his factory with a cus- 
tomer, do not let the office boy call 
him down, It is better to call again. 

Do not suggest to the single man who 
has no dependents, a monthly income 
contract. Before you suggest this plan, 
find out if he has someone dependent 
upan him. 

Do not suggest insuring a man's 
mortgage if he does not own a prop- 
erty. 

Do not try to sell the $2,000 a year 
man a $50,000 or $100,000 contract. You 


may flatter him and he may prefer to 
have you continue thinking that he is 
in a position to pay the premium rather 
than give you an application for $4,000 
or $5,000. The reverse is also true. 
Do not try and sell the man with a 
large income $1,000 policy. He may 
say nothing, but unconsciously resents 
it. 


Do not ask the prospect who will 
support his wife after his death. 

In selling life insurance avoid tech 
nical terms. If an agent uees a mass 
of technical terms, it is no proof that 
he understands the business. Simple 
and homely phrases are much more 
effective, 


Do not stay in the office on stormy 
days because it is stormy. The other 
fellow is probably doing the same 
thing. You have a better chance. The 
bright, sunny days are the ones to 
choose for your office work. The other 
fellow is more apt io be out on those 
days. 


Do not try and sell a man one con- 
tract when you think he should have 
another. You unconsciously lose the 
force of argument. 


1 have tried in this rambling paper 
to tell you of some of the work and 
responsibilities of the solicitor, and the 
points I have tried to cover may be 
summarized as follows: 

Be loyal to your company 

Have a thorough knowledge of the 
life insurance business, of the company, 
of your company’s methods of doing 
business, of its contracts 

Collect dates of births. Know your 
prospects. Submit the proper contract. 
Have no side lines 


Do not start the day looking for com 
mission; rather find the man who has 
need for a special service. Render it 
by selling a contract to guit 

Do not miss an opportunity to render 
service. No one should be allowed to 
solicit life ingurance until he has a 
thorough understanding of the company 
and the policies he has to offer. 


The home office clerks last year paid 
for approximately $1,000,000 of business 
and there is no reason why with the 
extra hour daylight and a better un- 
derstanding of our contract, this 
amount should not be doubled this year. 


Should any of you later on decide to 
enter the agency work, you may rest 
assured you will be rendering one of 
the greatest services possible; you will 
be putting into the hands of a man’s 
family, at a time when they most need 
it, necessary funds which in many 
cases is the only estate and in others 
will save the remainder of the estate 
and keep the family from want, and 
you will have a knowledge that after 
you have sold a contract, even though 
the policyholder does not admit it, 
there is a feeling of gratefulness to the 
agent for having induced him to give 
to him ‘that feeling of security which 
he can only obtain through adequate 
life insurance. 
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Jesse R. Clark, President. 


No more virile and efficient body of men can be found than the large army of life underwriters. 
Towering back of the agent in his efforts, as a mighty rear guard, is the strength and prestige 
of the Company and the Institution he represents. 
agent’s morale and chance of success. 

Four big success factors in the work of the Union Central Agency Force are: 


The GOOD WILL created by farm loan investments, 
HD developing the Country’s agricultural resources, and 
i thereby contributing largely to the world’s food supply. 
The UNIQUE SERVICE extended freely to the insured 
and their beneficiaries, meriting the appellation—the 
Great Policyholders’ Company. 


THE UNION CENTRAL LIFE INSURANCE COMPANY 


Allan Waters, Second Vice-President 


of Cincinnati, O. 





The stronger the rear guard, the greater the 


The SECURITY of the non-fluctuating, panic and war 
proof investments, limited to first mortgages on carefully 
selected cultivated farms, and U. S. Liberty Bonds. 

The SAVING enjoyed by pelieyholders in premium de- 
posits, the result of the Company’s superior earnings, 
favorable mortality, and economy of management. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 








The Puritan Life, of Provi- 

Thrive dence, justifies its name by 

By leading the current issue of 
Thrift the “Puritan Record” with 
the following article urging 

the general practice of thrift: 

“We of the United States are just 
getting acquainted with this word 
‘Thrift’ that has been hidden in the 
dictionary for these many years. Has 
the war any possibilities of good within 
it? Many and many of them, and one 
of these good things to be said of war 
is that it has pulled ‘thrift’ from an 
inactive corner of Webster’s and made 
it a principle of a nation of a hundred 
millions. From spendthrifts seeking to 
see with what speed we could dispose 
of the money we earned we are count- 
ing pennies—actually saving them to 
assist our nation in financing its cam- 
paign of liberty. Isn’t that very much 
a worth while thing? 

“Life insurance has been trying to 
make thrift a living word for many 
years. It has succeeded to the extent 
that life insurance is one of the great 
business institutions of the world and 
yet it has but nibbled at the field. Mil- 
lions have refused to listen to this talk 
of saving a bit. now regularly that later 
there may be plenty. Life insurance 
has been so completely the sole expo- 
nent of thrift that the proportion of 
uninsured who leave their dependents 
properly cared for is pitifully small. 
Where the future has been safeguarded 
it has been done, in the main, by life 
insurance. So now what better plan 
of service awaits the non-combatant 
than to properly protect his family and 
then save and save for Uncle Sam? He 
knows he has performed his obligation 
when he has done this.” 

. - - 
By paraphrasing the sense 

“Sell of the Work or Fight order 

Or to mean Sell or Fight, the 
Fight” Bankers Life, of Des Moines, 
points the following moral 

in “Grek”: 

“This means you. Washington has 
decided that your work is essential. 

“You must work at your business 
because it is essential. 

“The government has decided that 
it is necessary for our people to have 
life insurance and it is up to you to 
see that they get it. The very impor- 
tance of your work makes it necessary 
for you to keep busy. There is not 
even standing room in America today 
for the idler, and you have no business 
to expect food or sleep unless you get 
out and do your share of the life in- 
surance work which the government 
considers essential. The work or fight 
rule applies to you just as strongly 
as it does to any other man. It is not 
required of you that you change your 
occupation and go out into the country 
and pitch hay or feed the hungry jaws 
of a threshing machine, but it is re- 
quired that you go ahead with your 
regular job and redouble your efforts 
to accomplish your important duty. It 
is not only work or fight with you, but 
work and fight, because a man has to 
fight to sell life insurance. He has 
to have the fighting spirit and the de- 
termination to mold other wills to meet 
his own. 

“At the same time, you have one 
distinct advantage over many salesmen 
at this time. Many men are unable to 
secure goods for delivery,,either, now 
or at any definite date. in the future. 
They are up against the handicap of 
delayed and uncertain deliveries. Your 
goods are ready for instant delivery all 
the time and the supply is inexhaust- 
ible. Many people have more money 
than they ever had before. Life in- 
surance is the one commodity that has 


not gone soaring on account of war 
times and conditions. It is up to you 
to make the most of present conditions 
and do your duty by writing more in- 
surance than you ever did before in 
your life.” 


7 oa * 
The fine courage of a 
Agents— Scotch soldier, wounded, 


Keep whistling cheerfully at his 

Whistling work is the example held 

up to the agents of the 

Reliance Life, of Pittsburgh. The Com 
pany’s “Bulletin” says: 

“Scotty goes to his work these days 
limping—and whistling, A bit of a 
shell tore away the back of his shoulder 
al Vimy Ridge and when he was out 
of the hospital again a machine gun 
played havoc with his leg as he was 
going over the top. 

“Scotty is a naturalized American, 
but he could not wait for us to get 
into the war, so he enlisted with the 
Canadians. He is back here now, be- 
cause they cannot use him any longer 
in the trenches. He will always be a 
little crooked and he will use a cane 
ali his life. 

“But Scotty does not whimper. He 
whistles with debonair nonchalance. 
‘The Campbells Are Coming,’ as he 
hobbles down the street. He hag had 
his big moments that some of us will 
never know, and he has paid a price 
for them. But Scotty is not doleful. 
His motto is. ‘Keep Your Grin Work- 
ing.’ Can’t ‘you keep whistling?” 

7 * ca 


Over in France the 

What American boys are giv- 
Constitutes ing an _ exhibition of 
Gameness gameness that has filled 


their fellow English and 
French fighters—and the Huns _ too 
with awe and admiration. And right 
here the Federal Life has something 
to say about gameness which is not 
amiss: 

In the canvass for business these 
days when competition is keen, it takes 
game men to Jand the prospect. Faint- 
heartedness does not mix well with an 
insurance man’s ambition. He must be 
game through and through. There was 
a time when our interpretation of 
gameness meant the stamina to be 
beaten to death with a club without 
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Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


It is first in the world in amount of 
insurance in force... .$3,936,181,898 
It is greater than any other company 
in America in the number of its 
DOMME éciwaaene ae wiawee 18,262,933 
It stood first in the world in amount 


of insurance placed in 1917 
baleen saahabe ane eel $791,060,002 
It stood first in the world in gain 
in insurance in force in 1917 
ako pidarp Ma aneniaie ahaete $453,749,902 

It stood first in the world in gain in 


income in 1917...... $40,648,595.67 


WAR SAVINGS STAMPS 


The Company, through its more 
than 15,000 agents, has undertaken 
to sell in 1918 $65,000,000 worth of 
War Savings Certificates and Stamps, 
making an allotment to every agent. 


JOHN R. HEGEMAN, President 








complaining, but physical stoicism was 
not necessarily gameness. It usually 
meant either cave man ignorance or 
insensibility. 

Today the game man is the man who 
never permits discouragement to beat 
him. Big men who started with noth 
ing but grit and climbed to the top by 
fighting every inch of the way were 
never known to give out interviews 
telling how they were abused. McCann, 
Thorp, Wood, Barlow, Barnes and many 
others on the Federal roster are big 
men through and through. It never 
occurred to them that they should ex- 
pect anything else other than hardships 
if they were to succeed. That is why 
they are big. Gameness is the result 
of cultivation, and it is one of the 
chief ends of modern education. 

The game man will fight on, not 
blindly, but with method and skill in 
the face of opposition and turn downs. 
He is the man who enlists the praise 
of even his enemies. To the truly game 
life insurance salesman all territory is 
alike, all patrons are alike, all pros- 
pects are alike. He never goes to open 
a new account without expecting to 
have to fight for it. He does not fight 
with his fists or with abuse; he assimi- 








Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
written by an American company. 


Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA : 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


34 NASSAU STREET, NEW YORK CITY 
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lates abuse, or rather, abuse strikes 
him at an angle and glances off. 


The game life insurance salesman 
need not be game in a dental chair or 
game in physical misery, that is the 
old barbaric gameness_ that is being 
bred out of modern folk, but gameness 
itself admirable, is not the whole story 
of achievement. It is the spirit that 
drives the salesman out on sloppy, cold 
or disagreeable days that makes him 
foreswear little pleasures for the joy 
of winning. His skill, his strategy, his 
cunning all enter into the play and 
they are good only as his fZameness is 
dependable. The man who refuses to 
he licked is the one who captures the 
grand prize. 


+. * & 


Getting results in the sum- 


Mid- mertime has received no 
Summer little boost in the Boston 
Tactics agency of the New Eng- 


land Mutual Life by the 
! “Every Day Suggestions” 
found below, as presented in the 
“Pilot”: Play hard for decision! Many 
men will offer excuses (not reasons) 
for delay. It is up to the resourceful 
agent to make certain emphatic state- 
ments, fitting each case, which will 
create the impulse to act now. Here 
are five old time statements which have 
proven effective at the final interview: 


use of the 


1. If you think 1 am wrong ‘fn’ my 
advice, Say 80, and we will drop this 
subject. If you think I am right in my 
recommendations, write your name 
here, and the provision of your wife 
will be made, . j 


» 9 % 
2. As long as you live and have any 


interest in business, there will always 
be business uncertainties and unknown 
taxes and expenses in the future: never 
will you feel entirely free to assume 
this Insurance without some effort and 
risk. Do you honestly believe you 


should delay  securin 
‘ & an a in 
amount? ‘ adequate 


3. If you or your wife depended for 
a living upon the rental from a build- 
ing, how long would you put off secur- 
ing fire insurance on the property? 


4. Men of means can usually buy 
anything they want af any time. But 
not life insurance, for no man can get 
it without a sound physical condition. 
More than 10 per cent of the insur- 
ance applied for is declined because 
men wait too long. 


5. When you need life insurance, you 
can’t buy it at any price, for the doctor 
won't pass you. All prudent men an- 
ticipate future needs. 
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Refuting the Die 
To Win Theory 


OLD POLICYHOLDERS’ RECORDS 


Insured Can Pay More Than 
Receives Only in Rare 
Instances 





He 





It is a common error, says the Mu- 
tual Life, to suppose that the holder 
of a life insurance policy in a mutual 
company, who pays his premiums con- 
tinuously during life, may pay in more 
money if he lives to great age than 
his estate or he himself will ulti- 
mately receive. This could happen 
only in rare instances and only in the 
case of certain peculiar forms of policy. 

On the 14th of January, 1857, a young 
clergyman, Rev. Aaron E. Ballard, Jr., 
thirty-six years of age, insured his life 
for $1,500 in the Mutual Life. The 
policy was issued on the ordinary life 
plan at a semi-annual premium of 
$21.18, the premiums to be paid con- 
tinuously until death. Mr. Ballard at- 
tained the age of ninety-six on the 27th 
day of December, 1916, making the 
seventeenth policyholder who has lived 
to attain that age or more. 

The mortality table upon which our 
premium rates are based assumes that 
the insured will not live beyond the 
attained age of ninety-six, and accord- 
ingly the company is always prepared 
to pay the policy at that age, assuming 
that the insurance has not previously 
matured by death. To that end the 
accumulated reserve necessarily equals 
the face amount of the insurance at 
age ninety-six, and it is the practice 
of the Mutual Life to pay the policy in 
full at that time if payment is desired 
Mr. Ballard, however, had taken this 
insurance as a provision for his own 
old age as well as for the protection 
of his family, and, finding himself still 
young and active at ninety-six, he pre 
ferred to let his insurance go on ac- 
cumulating for the time being. Ac 
cordingly he continued paying his pre- 
miums every six months until April 1, 
1918, although he had at that date 
passed the age of ninety-seven years. 
At the solicitation of the company he 
then consented to surrender his policy 
for its cash value, young as he was! 


Was Over Ninety-Seven 

We have said that the reserve of a 
life insurance policy equals the face 
amount at ninety-six. This applies also 
to the. reserve of any existing paid-up 
additions. If the policy is continued 
in force after attaining that age, the 
annual dividend, or refund, will con- 
sist thereafter of a return of the pre- 


mium paid plus interest on the full 
amount of the insurance, including 
dividend additions. The total premi- 


ums paid by Mr. Ballard on this $1,500 
policy during sixty-one and one-half 
years amounted to $2,605.14, but the 
dividend additions to the policy during 
that time footed up $3,110.18, making 
the total cash value, which he received 
at the time of surrender, $4,610.18, or 
more than three times the original face 
amount of the policy, and nearly $2,000 
more than the total premiums paid! It 
will be kept in mind also that the policy- 
holder had insurance protection during 
sixty-one and one-half years, ranging 
from $1,500 in the first year to more 
than three times that amount in the 
last year. When he surrendered his 
insurance Mr. Ballard was ninety-seven 
and one-quarter years of age. 

Reverend Aaron E, Ballard is well 
known in New Jersey and to thousands 
of people in other parts of the country. 
He has been active in business for 
many years and is president of the 
Ocean Grove Association, the corpora- 
tion known to many as the Town of 
Ocean Grove. 


THE WAY OF ASSESSMENTISM 





Stafford Benefit Association Members 
Refuse to Come Across When 
Crucial Time Arrives 
Leroy, N. Y., July 29, 1918.—The 
order of Justice Dudley that Jesse S. 
Phillips, state superintendent of insur- 
ance, close up the affairs of the Staf- 
ford Benefit Association having been 
filed in the office of the county clerk 
and also served on Dr. C. E. Dewey, 
of Batavia, the treasurer of the associa- 
‘ion, the officers are now awaiting the 
direction of the superintendent of in- 
surance to liquidate the company’s af- 
fairs, which it is thought will be re- 
ceived in a few days. As the admitted 
assets of the company are in cash, and 
there is no personal property and no 
real estate to be gotten rid of it is not 
thought that it will take long to close 

the matters up. 


The total liabilities of the company, 
according to the moving papers filed, 
include thirteen death claims of $8,- 
559.60 and assets of $890.44, which is 
in the bank in cash. Out of the 650 
members 607 paid their assessment on 
March Ist, which was the last assess- 
ment made. The moving papers also 
state that when a circular letter was 
sent by one of the officers of the com- 
pany to the members, asking if they 
would stand an extra assessment, that 
225 affirmative replies were received. 

An effort was made to have the Met 
ropolitan Life Insurance Company, of 
New York, take over the entire mem- 
bership of the benefit association and 
issue regular life policies, but on ac 
count of so many of the members of 
the association being past the insurable 
age, the insurance company did not 
consider it feasible to do so. 


TO TIE UP FORESTERS FUNDS 





Wisconsin Members Appeal to Courts 
to Determine Validity of Extra 
Premium Charge 





Madison, Wis., July 30, 1918.—-Whether 
the Independent Order of Foresters of 
Toronto, Canada, has a right to collect 
an extra premium of approximately $250 
from all members will be tested out in 
the courts. 

F. H. Hall, John W. Groves and W. 
H. Orvies, of this city, policyholders, 
have started an action to restrain State 
Treasurer Henry Johnson of Wisconsin, 
from releasing the Order’s funds held 
by the state. The state insurance de- 
partment recently held that such as- 
sessment cannot rightfully be made. 


$172,601,640 IN FORCE 
The insurance account of the Mis- 
souri State Life of St. Louis, shows 
$172,601,640 of business in force on June 
30 

















Missouri State Life Policies Rich In Selling Points 





Facts— 


S EVERLASTING 
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Operating in 38 


Missouri State Life 


Home Office, St. 


Over $156,000,000 of Insurance in Force 

Over $27,000,000 of New Insurance Gained in 1917 
Average Interest Rate Earned in 1917 6.6% 

Policy Contracts New and Attractive 
Non-Participating Policies 

Participating After End of Premium Paying Period 


Fastest Growing Life Insurance Company in America 





States, and the Territory of Hawaii 
Insurance Company 


Louis, Missouri 




















Government Bureau 
Has 2,954,609 Policies 


$25,000,000,000 





EXCEED 


RISKS 


No Apprehension Should Be Felt By 
Those Who Have Not Received 
Certificates 


Washington, July 28.—More than $25,- 
000,000,000 worth of War Risk Insur- 
ance has been applied for by American 
soldiers and sailors. 

Secretary McAdoo announced today 
that 2,954,609 applications have been 
made for a total of $25,143,118,000. 
Within the last few days more than 
$1,000,000,000 of new insurance was 
written by the Bureau of War Risk 
Insurance, and the prediction is made 
that the July total will approximate 
four billions. 

This means that the average amount 
of insurance asked for by each man is 
now about $8,500, and close to the maxi- 
mum, which is $10,000 for an individual. 

More than 1,800,000 insurance certi- 
ficates have already been mailed to 
beneficiaries. But the bureau reassures 
those who have not yet received cer- 
tificates that the documents are not 
essential to their receiving insurance, 
but are simply evidence of the exis- 
tence of the contract. “No apprehen- 
sion,” says the bureau, “should be felt 
by persons who have not yet received 
their certificates,” for all are indexed 
and so recorded that information as to 
the insured and the beneficiary can ‘be 
obtained “instantly.” 





New members appointed on the Con- 
necticut State Council of Defense are 
Mrs. Morgan G. Bulkeley and William 
BroSmith. 














American Central Life 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 
All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 

















LA MONTE PRUDENTIAL DIRECTOR 





Former Banking and Insurance Com- 
missoner of New Jersey Succeeds 
Late Edward A. Stevens 





On a petition presented by Richard 
V. Lindabury, vice-president and gen- 


eral counsel for The Prudential Insur- 
ance Company, Louis Plaut, of L. 
S. Plaut & Co., figuring as petitioner, 
Chancellor Walker, has appointed 
former State Banking and Insurance 
Commissioner George M. La Monte, of 
Bound Brook, as a director of The 
Prudential to succeed Colonel Edward 
A. Stevens, who died March 8 last. 


The appointment was made pursuant 
to Chapter 81 of the laws of 1907, 
which provides for the appointment by 
the chancellor of three directors from 
the body of the Company’s policy- 
holders, the act providing that the ap- 
pointees must not be stockholders. 

The first three to be appointed by 
Chancellor Magie were Dr. Edward J. 
lil, Isaac F. Roe and Colonel Stevens. 
Their terms were so fixed that a new 
director had to be appointed each year, 
and all three original appointees con- 
tinued to serve together, being reap- 
pointed as their respective terms ex- 
pired, until the death of Colonel Stev- 
ens made the first break in the per- 
sonnel of the trid of policyholder 
directors. 

Since the mutualization of the Com- 
pany some ‘years ago all directors are 
elected by the policyholders, but the 
distinction of directors specially rep- 
resenting policyholders remains, 





MINOR MORTON’S CHANGE 





Becomes Superintendent of Agencies of 
the Volunteer State Life of 
Chattanooga 





Minor Morton, for several years man- 
ager of one of the Metropolitan agen- 
cies of the Equitable Life Assurance 
Society, has resigned to become su- 
perintendent of agencies of the Volun- 
teer State Life Insurance Co., of Chat- 
tanooga, Tenn. 

Mr. Morton left to take up his new 
work recently. At a meeting of his 
agents last Friday, Mr. Morton was 
presented with an engraved walking 
stick, as a token of their esteem and 
friendship. 





HELPING BOY SCOUTS 

Forrest F. Dryden, president of The 
Prudential, has appointed a ways and 
means cominittee of representative 
businéss men to promote the interests 
of the’ Newark Boy Scouts and keep 
the organizatfon strong and active. 
The men with ‘insurance applications 
who are on the committee are: Joseph 
M. Byrne, Forrest F. Dryden, Christian 
W. Feigenspan, Frederick Freling- 
huysen, Williard I. Hamilton. 
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BUSINESS ESSENTIALS 
No. 10—EF FICIENCY 


K. WEST 














Selling is the big problem in the in- 
surance world as it is also in any other 
business corporation. How to get 
prospects, how to make the proposition, 
which is clear in our own mind, clear 
to the person we are_ soliciting, 
how to secure the order for the policy 
and how to get the premium, are ques- 
tions therefore of vital interest to in- 
surance companies and agents in the 
conduct of their business. 

A company will often spend thou 
sands of dollars and a great deal of 
time and thought in developing the 
efficiency of the home office, inventing 
new methods of doing work, but ex- 
pects the agent, new or old, to go out 
in the cold world without a thorough 
knowledge of the business and send in 
the applications and the money with 
which to run the business. The com- 
pany and the official that specializes 
on getting business rather than plan- 
ning a lot of fussy detail is the one 
that gets the business. There was an 
insurance company once which hired 
the services of an expert in office effi 
ciency. He went so far as to check 
each employee in and out of the build- 
ing. He put time clocks in effect. If 
a clerk wanted to wash his hands he 
would have to present a check for a 
towel, etc. The sales end of the busi- 
ness was not so carefully analyzed and 
was allowed to mosey along. No won- 
derful economies were effected in the 
office and on the other hand business on 
the outside kept constantly falling off 
At a directors’ meeting inquiries brought 
out that not enough attention was being 


given to the real money end of the 
business and too much attention was 
being given to minor details. As a re 


sult. the efficiency expert was fired and 
a real live wire installed to boost the 
sales end. 


Giving Freely of Oneself 

Have somebody go out into the field 
and ask the agents what they know 
about the business. and the cultivation 
of outward expressions which create 
desirable mental states in the minds 
of prospects so that they may impress 
them properly. Send company am- 
bassadors to the four corners of the 
country and find out what the agents 
know about the company which they 
are supporting. Every company owes 
it to itself to test its agents and find 
out what they know and what they 
don't know. 

To be efficient does not mean to 
shackle yourself with a whole lot of 
red tape and bugaboo system. It does 
not mean to develop an all-important 


personality. It is not being obstinate 
and cocky. 
Efficiency is simply the science of 


doing and acting in the easiest way to 
attain a result. This manner of con- 
duct does not imply that you are to 
sit down in your office and wait for 
business to come in. It means giving 
freely of yourself to everybody you 
come in contaet with. It means warm- 
ing up sincerely to your prospects and 
trying for all you are worth to bene- 
fit them in every possible way. It 
means the proper development and con- 
trol of that powerful instrument of 
yours which unconsciously and _in- 
stinctively affects every one you come 
in contact with—your outward expres- 
sion, your carriage and walk. It means 
shaking hands sincerely as if you meant 
it. It means keeping your clothes and 
linen clean. It means always doing 
the things you should do even if you 
don’t feel like doing them at the time. 
True efficiency means to find the one 
best way of doing a thing and then 
doing it that way. 


An efficient agent must keep proper 
records. He must have prospect lists 
with fairly complete histories of the 
men he is going to meet. He must 
know about the books of accounting in 
his office and keep proper records of 
each purchase and sale. He must man- 
age his money well. He must have a 
stock of immediate cash and a grow- 
ing reserve fund and should therefore 
make a systematic deposit of at least 
10 per cent. of his monthly income in 
a savings bank. His income sheet 
should show commissions received, in- 
terest on his investments and other in- 
come. His expense records should ex- 
plain his outgoing money spent for 
food, coal, insurance, telephone, light, 
clubs, interest on loans, automobile ex- 
pense, etc. 

Working on a Budget 

Every agent who desires to attain 
full and complete efficiency should have 
a budget system. A budget you know 
is a comprehensive plan of action for 
a definite time in the future. The bud- 
gets you have probably been accus- 
tomed to are the financial budgets of 
the National Government, or the town 
in which you are located. You can ap- 
ply the same scheme to your business 
and private affairs. 

Efficient methods of the day require 
that everyone make a budget for him- 
self, not only of definite amounts he 
expects to lay aside for his various 
household expenses, insurance, recrea- 
tion, and education, but of what he ex- 
pects to accomplish during a week. a 
month or a year, as the case may be. 

You have got to have a planning de- 


partment. The rest of your life is 
merely carrying out the details. Is 
your office arranged in a manner to 


Do you clean up 
Do you think 


secure quick results? 
your desk every night? 
out improvements? 

A great institution might well be 
founded for the sole purpose of teach- 
ing men and women how to make bud- 
rets, how to plan their work and play, 
how to be efficient. 

There is no magic secret to success 
in the insurance business. You have 
but to stretch out your hand and grasp 
the things that make for success. You 
don’t have to go round from prospect. 
to prospect asking favors. It is your 
privilege to grant them, to perform 
service for some one else. To constant- 
ly do good to others is to constantly 
benefit yourself. 

All Have Personalities 

The gradual degeneration of an 
agent’s energies is because he fails to 
keep his business fresh in his mind, 
because he fails to plan his work. The 
inefficient agent is simply a result of 
a lack of vision, a twisted imagination. 
A poor agent wearies his brain wait- 
ing for fortune to smile upon him, but 
life has so many pathways and the 
slack agent usually follows the easiest 
way thinking over his past disasters 
and successes. 

Do you remember the story of Dr. 
Jekyll and Mr. Hvde? How one man 
had two entirely different and separate 
personalities? One a professional man 
of the highest skill and the other a 
ravenous beast and murderer. 

Well, an insurance agent and every- 
one else has two personalities, not we 
hope the same as Dr. Jekyll, but two 
personalities anyway. One personality 
is that puny, selfish thing inside you 
that leads you downward. Your body 
is filled with fear, you hate to meet 
your prospects. Your mind is distorted 
with worry, sickness, weakness and 
failure. You don’t feel like getting up 
in the morning. You had rather lie 

(Continued on page 11) 


THE TRAVELERS 
INSURANCE a INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 








New York Life Insurance Co. 


FIVE YEARS OF EFFICIENT SERVICE 
INCLUDING 
THREE AND ONE-HALF YEARS OF WAR TIME 


During the Five Years ending December 31, 1917, the New York Life 


I I os ond Caeew nce ncenaw een ne $667,884,000 
Sy IL on. win ehieewresaee snes wale knes 382,875,000 
Increased its Resources.................2008. 215,272,000 
Increased its Insurance in Force.............. 503,535,000 
THE BUSINESS OF 1917 EXCEEDED THAT OF 1912. 
lag is eaten ..+.+ $27,325,000 
In Amount Paid Policy-holders............... 25,337,000 
Se I 0 bw a oe eatin esesduemaadia 119,917,000 


The increase in Business and Resources in Five Years equals the 
Business and Resources of a very substantial life insurance company, 
and this new Company is returning to policy-holders 92 per cent. of its 
entire income. It is also adding forty million dollars a year to its re- 
sources and one hundred millions a year to its insurance in force. 


HELPING WIN THE WAR. 


Since the war began, in August, 1914, the New York Life paid to 
December 31, 1917, 998 war losses amounting to $3,007,223. There were 
238 reported losses for $607,084 awaiting proof on December 31. The 
Company had so carefully guarded itself against extra mortality by 
reason of war that, notwithstanding the world-wide character of the con- 
flict, the percentage of its actual to its expected mortality has not been 
appreciably affected. This percentage for 1917 was 70.85—the lowest 
of any year since the Company has kept complete mortality statistics. 

The Company owned Liberty Bonds on January 1, 1918, to the 
amount of $12,075,000, and subscribed for $20,000,000 of the Third 
Liberty Loan. 


There are Four Hundred and Twenty-six Stars in the Company’s 
Service Flag, and one of the Home Office bovs—Frank J. Brandreth, of 
the Rainbow Division, has already won the French War Cross. 

The Company has afforded the Government everv assistance in its 
power in formulating and carrying out the plan of Government Insur- 
ance on the lives of soldiers and sailors. Agents are forbidden to accept 
applications from soldiers or sailors unless they have already taken the 
limit with the Government. 


EVERY MAN’S BUSINESS. 


Just now it is every man’s business to Help Win the War. Our 
daily occupations are incidental; winning the war is our real business. 

Winning the war is our real business because back of that lies the 
chief and ultimate purpose of life—making the world a safe place for 
women and children. And that is the aim of Life Insurance in war time 
and in time of peace. 

The Government has recognized this in the provision made by life 
insurance for the families of those who die or are disabled in the service. 
The man who stays at home and does less is a slacker. 


NEW YORK LIFE INSURANCE CO. 
DARWIN P. KINGSLEY, President. 
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Travelers Wisconsin 
Men Hold Meeting 


COMMISSIONER CLEARY SPEAKS 





State Manager T. H. Richey Presides 
at Enthusiastic, Patriotic Banquet 
of Agents 





Madison, Wis., July 30, 1918.—That 
insurance is an essential wartime busi- 
ness was the keynote of an address 
by Burr Scott of Milwaukee, at the 
banquet on July 26 marking the close 
of the annual convention of the Wis- 
consin organization of the Travelers 
Insurance Company, at Madison. 


Mr. Scott talked on “Claims Before 
and After the War.” 
“It is the duty of every man who 


can go, to fight in the trenches,” said 
Mr. Scott, “but the duty of the insur- 
ance agents who can not go is to stay 
on the job, and to put other men on 


the job. 
“When we win this war, and we will 
win it, our fight is to give the men 


or there will be a 
Just as sure 


their compensation, 
calamity in this country. 
as insurance is not secure, it is not 
insurance. Insurance, the right ‘kind 
of insurance, is an essential business, 
for it will contribute to the business 
after the war and will help save the 
world from financial calamity.” 

Other speakers at the banquet were 
T. H. Richey, general manager for Wis- 
consin, of Milwaukee who presided; 
Solomon Levita, a Madison banker, on 
“The Bankers’ Viewpoint on _ Insur- 
ance”; T. P, Konop, member of the 
Industrial Commission on “Accidents 
and Prevention”; M. J. Cleary, state 
insurance commissioner, on “Insurance 
as Essential Under Existing Condi 
tions”; and T. F. McPherson, a Madison 
newspaper man, on “Keep the Home 
Fire Burning.” 

Richey Led Discussions 

The convention was held under the 
auspices of the $100,000 Life club, and 
the Madison agents, L’Hommedieu & 
Gasser, acted as hosts. TT. H. Richey 
o° Milwaukee, state manager of the 
life department, led the discussions. 
Seventy-five agents were present. 

This was the first time Manager 
Richey appeared before the Wisconsin 
organization, and as a tribute to him 
the agency force presented him with 
applications for new business totalling 


$287,000 and $1,400 in accident and 
health premiums. Mr. Richey came 
from Portland, Oregon, and has been 
Wisconsin manager for only a few 
months. 


O. F. Brandt 
presided at the 
Carey of Milwaukee, 
a sales talk on accident 
insurance. 

F. E. 


of Green Bay, Wis., 
first session. E. F. 
special agent, gave 
and health 


Pettric of Wausau, district 
agent, read a memoriam to the late 
P. H. Gordon, former manager of the 
life and accident department who was 
accidentally killed in Milwaukee last 


winter, 
J. C. Coffman, special representative 
of the agency department of the Home 


Office at Hartford, Conn., and manager 
H. A. Gilchrist of Grand Rapids, Mich., 
also spoke briefly. 

Casualty Not Neglected 

At the liability and compensation 
session, Thursday afternoon, sales talks 
and general business discussions were 
conducted under the supervision of I. 
H. Armstrong of Milwaukee, state man- 
ager of this department. B. J. Scott, 
of the legal department, Milwaukee, 
addressed the agents on the legal and 
claim adjusting phases of liability and 
company business. F. A. Fagan, Ra- 
cine, and L. L’Hommedieu, Madison, 
spoke on casualty business from a 
local agent’s standpoint. 

State Manager Richey devoted three 
hours Friday morning to discussion of 
best methods of pursuit in selling in- 
surance. He declared the government 
realizes that insurance is essential and 


in last order life insurance companies 
were not included as unnecessary lines. 

H. A. Droege of Eau Claire, Wis., 
urged all agents to use surplus ener- 
gies to the utmost and thereby release 
more men for service “over there.” 
The Company’s service flag at the 
Home Office contains 700 stars and sev- 
eral gold ones. 

W. A. Schmitz of Milwaukee spoke 
on “Non-Participating versus Partici- 
pating.”’ 

The recreational side of the meeting 
included a boat ride around Lake Men- 
dota, with a chicken supper and _ pro- 
gram at Camp Indianola. 





WAR CLAIM EXPERIENCE 


New England Mutual Life Gives Statis- 
tics Showing Number of Persons 
and Policies 


months of this 
of claims occasioned 
by the war naturally has increased. 
Considering the many thousands of 
Americans now actively engaged in this 
conflict, the increase appears even less 
than might reasonably be expected. 

The claims paid, or reported, to date, 
incurred before and after the entry of 
the United States into the war, are as 
follows: 


During the first six 
year the number 


No. of No. of 
Persons Policies Amount 
Deaths prior to April 
Gy. WW ew eeesivaccas 5 5 $30,500.00 
Deaths in 1917 after 
April 7 (all in 
US ; . 5 7 17,566.90 
Deaths in 1918 (in 
a? meee ace OS 18 31,121.00 
Deaths in 1918 (in 
Europe) ........ . 1 16 60,504.16 
Totals we 10) 16 $139,691.15 


The Suet in this country have re- 
sulted from disease or accidents in 
camps Of the fourteen occurring 
abroad this year, eight have been met 
in action, one on a torpedoed vessel, 
two resulted from accidents, and the 
causes of three have not yet been estab- 
lished, but are reported as “in action.” 

“The Pilot.” 


Business Essentials 
(Continued from page 10) 


in bed an extra half-hour or so. You 
sulk at your family at the breakfast 
table. Find fault and grumble all day. 
You dream of a wonderful sale you 
made a month ago. You think of a 
hard throw-down you got yesterday. 
Harmonize With Conditions 

The other personality is that splendid 
structure inside you that fears nothing, 
that does not cringe before his fellow 
man. His mind is gloriously filled with 
good thoughts of harmony, ability and 
power. He does not think about the 
things in life he does not want, but has 


faith in his ability to create greater 
things. When business is desired he 
goes into his sanctum sanctorum and 


plans his attack to produce business 
in spite of conditions and environment. 
Failure is impossible to him who puts 
himself in harmony with conditions. He 
gets up at a certain hour in the morn- 
ing, goes through some snappy exer- 
cises to keep his internal organs in 
physical trim. He goes down to break- 
fast with a smile on his face and cheer 
in his heart. He greets every one with 
happy remarks. He tackles his busi- 
ness full of “pep.” He is a born leader. 
What he asks is granted. What he 
does is good. What he gives is service. 
It is needless to say which personality 
you should have in your zenith. 

Efficiency in insurance solicitation 
consists in being a creator of business, 
having a singleness of purpose and pre- 
paredness. 

By self-analysis. study and then ap- 
plication and enthusiasm you can ar- 
rive where there will be every greater 
demand for your services than at pres- 
ent. 

Some Stand Still 

Agents should be impressed with the 

fact that they not only represent the 








NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-EIGHT YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 























REASON Our 


Policies Sell 


UR POLICY CONTRACTS contain 

all provisions 
underwriting and are guaranteed by a de- 
posit of the 
State. 
tract. 
agents. 


THOMAS J. OWENS, 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


consistent with safe 
the 


in our con- 
up-and-doing 


full legal reserve with 
Our promises are all 
Good contracts for 


Pres. 


CLAUD T. TUCK 
Secretary 








PRESIDENT JOHN M. 


Values, 
It stands alone in that result, 
Total premiums received, Dec. 


1, 1846, to Dec. 31, 
Total returned to Policy-holders, as above noted, 
Excess of amount returned. .....cccccscccecccccces 


The Connecticut Mutual Life Insurance Company 
TAYLOR, HARTFORD, CT. 

{nsurance in force, 113,918 Policies for.......... 

WHAT NO OTHER COMPANY HAS DONE 

To repay to its Policy-holders in Death Claims, 

Annuities and other credits more than they have paid to it in premiums. 


$270,243,227.37 


Endowments, Dividends, Surrender 


. siesbsdasiaedeeeoestiabedseas $318,963,384.44 
oe 8 eee 326,786,585 .46 
7 823,201.02 








Address, 


PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 
PERMANENT, 

Care of The Eastern Underwriter, 105 William Street, 


New York City 








GOOD TERRITORY 


still available for 
development by the 


RIGHT AGENTS 


senesals men who can place policies as 
well as write applications, and who know 
how to be successfully active. Always 
an opening for real workers. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 
7 W. Madison Street CHICAGO, ILL. 











company, but that in many cases they 
are the company in their own territory. 
If they are slovenly in their attire, im- 
polite, careless in conversation, unbusi- 
nesslike in their methods, their com- 
pany will stand in the same light and 
be shunned. 

Look about you and you will find 
hundreds of agents who are standing 
exactly where they stood a year ago, 
five years ago or ten years ago. The 
days have simply come and gone, and 
there has been no advance. There is a 
reason. 

Others you know have gone right up 
the ladder and become master sales- 
men and leaders in the business. Find 
out where you waste your time, or- 
ganize yourself to run smoothly, have 
a time for everything, carry out your 
plans without any exceptions, compare 
your efficiency with what you want it 
to be, speed up, set a record for your- 
self, and employ every moment of your 
time in work and play in the best in- 
terest of yourself, and you will be 
amazed at your accomplishments. You 
will be efficient. 


GREATEST 


ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 


WILL PAY THEM WELL 
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WOMEN AND CHILDREN SUFFER 

The Equitable Life Assurance Society 
of New York has issued a statement 
to the effect that during the firet six 
months of 1918 it was obliged to de- 
cline more than 4,000 applicants for life 
insurance. Most of these persons couJda 
have secured insurance at some pre- 
vious time, but through neglect, indif- 
ference or procrastination they let the 
opportunity slip by. When at last they 
were ready, time had taken its toll and 
rendered them uninsurable. Most un- 
fortunate of all, the loss of the insur- 
ance will not fall upon them but upon 
their dependents. Another example of 
the innocent suffering for the guilty. 

Illustrating further the advisability 
of applying for insurance before it is 
too late, and indicating incidentally the 
uncertainty of life, attention is called 
to the 91 death claims paid by the 
Equitable during the first six months 
of 1918 on policies in force for less 
than one ‘year. This figure excludes 
many similar cases in the group de- 
partment, where the insurance was ap- 
plied for not by the individua] but by 
his employer. 





WHEN WAR _ SAVINGS’ CERTIFI- 
CATES MATURE 

Life insurance men may well take a 
leaf out of the bankers’ book. They 
are preparing to reap the harvest of 
war thrift. The bankers realize that 
they can do effective work by encour- 
aging the continuance of the saving 
habits now being instilled into the 
minds of the American people. There is 
no better way to save than through life 
insurance. This is how one banker 
views the situation: 

“Emergency is often opportunity in 
disguise, and the far-seeing banker to- 
cay looking ahead through the War 
Savings campaign to 1923 sees wonder- 
ful opportunities as the result of the 
present national emergency, 

“The world is entering. a new era. 
How to make this era of material ad- 
vantage to the banks is one of the 
{important questions of the times, and 
it is fortunate that there are few bank- 
ers in America who will not see the 
wonderful opportunity that Hes in their 


business path through active participa- 
tion in this great educational campaign 
for which the War Savings Stamp 
stands. 

“My vision of the War Savings cam- 
paign shows Uncle Sam astride a great 
machine that is sowing the seeds of 
thrift. We bankers are standing at the 
edge of the furrows, watching the ex- 
periment with much interest, And 
then, when the field is sown, Uncle 
Sam shouts back at us—‘Now you fel- 
lows, I’ve done the sowing—it’s up to 
you to reap the harvest. Better oil up 
vour machinery now!’ 

“What an opportunity lies before us. 
The economics of the present, forced 
upon a spendthrift nation by the de- 
mands of the world war, are converting 
our people into a nation of savers, 
whose patriotic thrift will bear fruit, 
sweet alike to the individual saver and 
to the American banker wh:n, five 
years from now, the two billion dollars 
savings lent to the Govern- 
purchase of War 
returned to 


of small 
ment through the 
Savings Stamps will be 
the lenders! 

“The maturing of the 1918 issue of 
War Savings Certificates in 1923 will 
mean money coming back into practi- 
cally every American home. What is 
te become of that two billion dollars? 
And what lasting effect will ite ac- 
cumulation now, by hundreds of thou- 
sands of Americans who prever saved 
before, and its re-distribution in 1923, 
have upon the banking fabric of our 
country?” 


PART PLAYED BY UNIONS IN PRO- 
VIDING DISABILITY INSURANCE 
That local labor unions do really 

very little toward carrying the sickness 

burden is the opinion of many who 
have given the subject of social insur- 
ance close study. ‘Therefore, their ac- 
tivities in this direction are no ob- 
stacle to the man selling disability in- 
surance. In the Bureau of Labor Sta- 
tistics, in Washington, it is believed 
that the part played by the labor unions 
has been greatly exaggerated. “In the 
first place,” says the head of the bu- 
reau, “the benefits paid, in many in- 
stances, would not pay for the medi- 
cinés, let alone provide sustenance for 
a family. In the second place, no trade 
union benefit fund in existence pays 
for medical and hospital service—the 
most expensive part of the whole thing 
is not provided for at all. The bureau 
thought it was going to get a great 
amount of material from the local 
Let me tell you one experi- 


unions. 
ence we had with the United Mine 
Workers. The United Mine Workers 


were very much interested in our study 
of trade union benefit funds, and they 
agreed, if I would send the schedules 
of inquiry to them the secretary of the 
union would send the schedules out to 
the local unions. He estimated about 
how many schedules he would need, 
so I sent him three thousand. I can- 
not now remember how many returns 
he got, but it was very much less than 
two thousand—most of them said ‘We 
pay no benefits,’ so that material was 
negligible and perfectly worthless. TI 
assure you that most of them don’t do 
anything that is worth recording—a 


few of them do, but the number is so 
small that it is not worth while making 
a separate tabulation of them.” 
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HON. MORGAN G. BULKELEY 


Hon. Morgan G. Bulkeley, president 
of the Aetna Life, Aetna Casualty & 
Surety, and the Automobile Insurance 
Company of Hartford, walked around 
with a broad grin on his face last week 
when the field men’s conference of the 
above mentioned companies was in prog- 
ress in Hartford. Those in attendance 
called it the “president’s satisfaction 
smile.” To gaze into the face of the 
man power which is conducting the 
affairs of the Aetna combination in the 
Home Office and afield, and then to get 
a glimpse of the figures showing what 
was accomplished by the institutions 
of which he is the head, during the 
first six months of this year, gave him 
just cause to “grin.” President Bulke- 
ley can say with just pride, that he 
has chosen well his subordinates. The 
figures for the three companies, out- 
side the life deparment, showed a gain 
in premiums of more than $5,000,000. 


Clifford Francis Lovell, local agent at 
Jacksonville, Fla, is exceptionally ver- 
satile in concocting new advertising 
ideas. His latest innovation is a six 
stanza poem entitled “America’s Salute 
to the Kaiser” in which he uses a truly 
Southern vocabulary. The poem is 
dated July 4 and is arranged attrac- 
tively with the author’s photograph. 

* » a 


H. W. Gennerich, general agent in 
New York City for the Guardian Life, 
on the thirteenth of this month com- 
pleted his fourth year with the Com- 
pany. In the four years his paid per- 
sonal production amounted to $3,055,- 
100, with premiums amounting to $97,- 
765. The policies placed by him aver- 
aged $3,100, and the Guardian says they 
renew like clockwork. 

. > > 


Lieutenant John P. Davis, of Madison, 
Wis., has been ordered to England and 
France to study night bombing for the 
government, and on his return will have 





AGAINST SOCIAL INSURANCE 











Massachusetts Constitutional Conven- 
tion Votes Against Proposed Sys- 
tem by Heavy Majority 


A resolution permitting the legisla- 
ture to establish a system of social in- 
surance was rejected by the Constitu- 
tional Convention of Massachusetts, 
July 30, by a vote of 107 to 43. The 
argument that social insurance ideas 
had enslaved the Germans killed action 
on the measure, 


charge of that phase of aerial fighting 
at United States bombing schools. 
Lieutenant Davis who enlisted in 
aviation a year ago, was with the North- 
western Mutual Life Insurance Co. 

© . 


James M. Woodhouse, formerly gen- 
eral agent for the Phoenix Mutual for 
Indiana, has been transferred to Hart- 
ford, where he will be connected with 
the Connecticut Agency. Mr. Wood- 
house made a great success in his work 
in Indiana and leaves many friends 
there. He is returning to his old home 
town having been born in Wethersfield, 
a town just outside of Hartford. 

a * * 

Burton M. Mason, formerly of the 
National Fire Insurance Company and 
son-in-law of Frederick A. Griswold, 
general agent of the Northwestern Life 
for Connecticut, was captain of Com 
pany C of Connecticut draftees which 
left for Camp Devens, Ayer, Mass., last 
Wednesday. 

. * + 

George R. Hess, of George R. Hess 
& Co., returned to Chicago on Tuesday 
after having been in charge of the New 
York office of the agency for the month 
of July during the absence of J. J. 
Hartnett, who was traveling in the 
West. 

* * a 

Everett K. Hawley, formerly of the 
ALtna Life Insurance Co., has been com 
missioned as a second lieutenant in 
the Army Aviation Service and. will 
serve as a balloon observer. He ig sta 
tioned at present at Fort Omaha, Ne- 
braska. 

aa * ” 

A. K. Simpson, Eastern manager of 
the Fireman’s Fund, of San Francisco, 
is expected back in Boston this week 
from attending the meeting of the man 
agers of the Fireman’s Fund in Sah 
Francisco. 

* * * 

William Smyre, newly appointed gen- 
eral agent of the Philadelphia Life at 
Newport News, Va., has insured a 
whole family of six. He started out 
with one and before the day’s work was 
over he had landed all of ’em. 


Louis Tofte, formerly of Cornwall & 
Stevens, was in New York for a few 
days this week on his way from Ithaca, 
where he has been attending the avia 
tion training camp, to Texas where he 
will complete his training. 

* * * 

Schuyler Ten Broeck, of the T. M 
Ten Broeck agency, has been made a 
midshipman in the Navy. 


It matters not what the 


Enthusiasm undertaking may be, 
In Peace’ whether fighting for our 
Or War country and the preser- 


vation of democracy or 
whether building a business. Enthu 
siasm is applicable, not only to your 
country in this time of peril but it can 
as well be applied to your own affairs 
and to the company you represent. It 
wins business for you, it maintains in- 
dependence for your country and as- 
sures financial independence for your- 
self. 

Be loyal to your country and to your 
flag and be loyal to the institution 
which you represent. Enthusiasm not 
only wins battles but it wins success 
in any line of endeavor you may name. 
It has been said that “Mountains can 
be moved by it.” Be sure that you 
possess it at all times, think it and 
feel it and in your daily rounds in solici- 
tation of business, it will be imparted 
to others and it will be unusually hard 
for resistance to overcome your argu- 
ments. 
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FIRE INSURANCE DEPARTMENT 








No Action Taken On 
Enemy Alien Clause 


COMMITTEE 





BACK TO ORIGINAL 





Mortgage Companies and_ Brokers 
Present Views—To Be Taken Up 
in Washington 





The entire controversy relating to 
the enemy alien clause in fire policies 
has been referred to the president, the 
chairman of the executive committee 
and the manager, with the request that 
they confer on the subject with a com- 
mittee of which F. W. Jenness is chair- 
man and with the Committee on Laws 
of the National Board, it being under- 
stood that those committees and coun- 
sel of the National Board have already 
taken steps to confer with other inter- 
ested parties looking to any necessary 
revision of a “trading with the enemy” 
clause recently promulgated by the exe- 
cutive committee of the New York Ex- 
change and other insurance organiza- 
tions. 


This week the New York brokers, 
acting through their board of directors, 
addressed a letter to the Exchange, ex- 
pressing an earnest desire to co-operate 
in the spirit of the clause as it stands 
but expressing the belief that its legi- 
timate purpose has been far exceeded 
and offering the following substitute: 

No liability under this policy does or shall 

exist in favor of an “enemy” unless, bv 1i 
cense from the President, permission has been 
granted to insure the property or interest of 
an “enemy” covered hereby. If any liability 
shall acerue hereunder, to a party other than 
in “enemy,” on account of the destruction of 
property of an enemy the amount thereof shall 
he reported and paid to the Alien Property 
Custodian in accordance with the “Trading 
with the Enemy Act.” 
The word “enemy” as used in this rider 
shall be deemed to include an “enemy” or 
“ally of enemy” (as defined in the Act of 
Congress, approved October 6, 1917. known as 
the “Trading with the Enemy Act” or amend- 
ments thereto, or in any proclamation of the 
President pursuant thereto) or a party who is 
icting for, or on account of, or on behalf of, 
e benefit of an “enemy” or “ally 
enemy , 

An informal conference of company 
managers was held, the chairman being 
C. A. Ludlum, of the Home. The Rep- 
resentatives of the mortgage companies 
present at the conference said that it 
would invalidate so many of their poli- 
cies that they would decline to accept 
the original clause. 





WESTERN UNION MEETING 
The annual meeting of the Western 
Union will be held in New London, 
Conn., September 4 and 5. 
Gallagher, of the Aetna, Chicago, is 
chairman of the program committee. 


Thomas E.' 


Auto Construction 
To Be Considered 


CHICAGO CONFERENCE CALLED 


Insurance Men, Laboratories and 
Manufacturers Expected to 
Take Part 











August 6 a conference will be held 
in Chicago to consider a number of 
problems affecting automobile hazards 

fire, theft and liability. The ques- 
tions to be considered involve methods 
and styles of manufacture of cars, 
which have a bearing on the fire, theft 
and liability hazards. 

This matter is being handled by a 
council composed of automobile insur- 
ance men, manufacturers and _ repre- 
sentatives of Underwriters’ Laborator- 
ies. The work of passing on automo- 
bile locks and inducing manufacturers 
to place locking devices on their cars 
is part of the proposed system of acci- 
dent, fire and theft prevention. Wiring, 
carburization and safety factors are 
among the subjects to be talked of. 


Those Who Will Attend 

Those who are expected to attend the 
conference from the East are: C. §. 
Timberlake, Hartford; T. A. Kruse, 
New York; F. D. Bennett, Boston; 5S. 
Y. Tupper, Jr., Atlanta; J. D. Vail, 
Chicago. 

Mr. Timberlake has for some time 
entertained the view that all cars 
should be thoroughly tested by Under- 
writers’ Laboratories for defects which 
might constitute contributory causes of 
accident, fire or easy theft. Labora- 
tories are issuing labels in accordance 
with its findings, the same as is done 
by it now in connection with other 
manufactured products. 


SEEKING MORE INSURANCE 
Committee Appointed to Consider Pro- 
vision of Larger Fire Lines on 
Government Work 





Lyman B. Case of the London Assur- 
ance, acting as chairman at a meeting 
held in New York this week appointed 
the following committee to consider 
ways and means for adequately meet- 
ing the requirements for fire insurance 
on government work: 

Cc. G. Smith, Great American; Fred 
Koeckert, Continental; Frank Lock, 
Atlas; F. C. Buswell, Home; N. 8S. Bar- 
tow, Queen. 

This problem also became acute ih 
the West in relation to grain risks. In 
short. the war work in many plants has 
grown to such proportions that the 
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UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, 


NEW YORK 
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THE AUTOMOBILE== 
INSURANCE COMPANY 


OF HARTFORD, CONN. | 


MORGAN G. BULKELEY, President 





CASH CAPITAL 


$2,000,000.00 


ASSETS 


$7,266,538.81 


LIABILITIES, EXCEPT CAPITAL 


$3,086,345.45 


SURPLUS TO POLICYHOLDERS 


$4,180,193.36 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 
Affiliated with 

AETNA LIFE INSURANCE CO. 
JETNA CASUALTY & SURETY CO. 














hazard has become abnormal, requiring 
special consideration by the companies 
in order to furnish the required cover 
age. 
nish all 
the plants were reasonably good risks 
but this is not the case. 
this subject 
risks but a large miscellaneous class 


Great American 
Insurance Companp 


New Pork 


INCORPORATED 1672 


It would not be difficult to fur 
the required insurance if all 


In the Fast 
embraces not only grain 


NT JANUARY 1.1017 
CAPITAL 








| $2,000,000 


RESERVE FOR ALL OTHER LIABILITIES 


10,954,055 


NET SURPLUS 


10,759,422 
23.713.477 


WANTED 
“The Agency of a_ good 
American fire insurance com- 
pany for this district. This is 
a six year old Agency, with 
a constantly increasing volume 
of business. Correspondence 
solicited.” 


HOME OFFICE No. | LIBERTY ST. 
NEW YORK CITY 


Address, WILKES-BARRE CHARLES G, SMITH JESSE E. WHITE 

Care of PRESIDENT VICE PRESIDENT 
i i ie te oe Y ’ fe EDWIN M. CRAGIN ALEXANDER R. PHILLIPS 
I TE I ASTERN | NDERWRITER SECRETARY ASST. SECRETARY 








105 Witt1aAm Street, New York | 














THE 
WILLIAM H. KENZEL CO. 
FIRE INSURANCE AGENT 


Representing at 79-83 William St., New York 


FRANKLIN FIRE INSURANCE CO. OF PHILADELPHIA, PA. 
EQUITABLE FIRE & MARINE INS. CO. OF PROVIDENCE, R. L 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N. Y. 
IMPERIAL ASSURANCE COMPANY OF NEW YORK 
HUMBOLDT FIRE INSURANCE CO. OF PITTSBURGH, PA. 
ALLEGHENY FIRE UNDERWRITERS OF PITTSBURGH, PA. 
CALEDONIAN-AMERICAN INSURANCE CO. OF NEW YORK 


Representing at 154 Montague St., Brooklyn 
LONDON ASSURANCE CORPORATION OF LONDON, ENGLAND 
NORWICli UNION FIRE INSURANCE SOCIETY, LTD., OF ENGLAND 
GRANITE STATE FIRE INS. CO. OF PORTSMOUTH, N. H. 
COMMERCE INSURANCE COMPANY OF ALBANY, N, Y. 
MECHANICS INSURANCE COMPANY OF PHILADELPHIA, PA. 
PENNSYLVANIA FIRE INS. CO. (Suburban) 
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“ALL STARS” OUTSTARRED 





Newark Insurance League Holds Highly 
Successful Outing at Maplewood 
Resort 


The New Jersey Fidelity & Plate Glass 
ball team, champions of the Newark 
Insurance League, kept up its winning 
streak July 27 at the outing and shore 
dinner of the League at Maplewood, 
defeating the “All Stars” S—4. A last 
inning rally did the trick after the 
Stars had taken the lead in the first. 
The box score: 





N. J. Fidelity All Stars 
Runs Runs 
BP, Beaael ccccccvenes 1 J. Jefbery .cecccccees l 
R. Fraser. ...---s0ee 2 J. Jumior  cecceeeees 2 
C. Knispel ...-..00 1 W. Ponsford ...... 0 
J. CRO. ccscrcccveses 1 E. Henofer oka 
T. Bedford 0 C. Maher 1 
J. Bertsch ... 9 T. Luehs sao © 
il. Sonn 1 H. Neubauer ....... 0 
G. Hastings 1 Adlon  ..ccccccececes 0 
S. White O Hulbert ...--seeeeee 0 

*W. Saul 1 

Total sicvevceseces 8 WE ccdareccnwnve 4 

*Batted for White in seventh inning. 
R. H. E. 
N. J. Fidelity..... 000002 6-8 7 O 
All BRATS cocsecscecs 20011004 8 0 


Following the ball game, races were 
held with the following results: 

Circling the bases: Won by R, Fraser, 
N. J. Fidelity; Second, H. A. Sonn, N. 
J. Fidelity. 

Seventy-five yard dash: R. Fraser; 
second, C. Knispel, N. J. Fidelity. 

Three legged race: Hulbert, of the 
Travelers office, and Day, of the N. J. 
Fire. 

Shoe Race: T. Luehs, N. J. Fire; sec- 
ond, J. Chip, N. J. Fidelity. 

It was no surprise to the spectators 
that Luehs located his shoes so quickly. 
Managers R. Fraser and W. Poneford, 
rivals in the baseball game were 
paired in the three legged race. They 
fell flat. It was said “Billie” would let 
his eyes wander from the track to the 
fascinating spectators. 

The companies represented were the 
American Fire, Firemens, Travelers, 
Aetna Life, N. J. Fidelity & Plate Glass, 
N. J. Fire, Royal Insurance, Phoenix 
Assurance, 

League President Harold A. Sonn, 
presented to Manager Robert A. Fraser, 
on behalf of the New Jersey Fidelity & 
Plate Glass, the McGregor Cup, in rec- 
ognition of having won the baseball 
championship. Each man on the win- 
ning team was given a silver medal. 
The League Cup, for second place, was 
awarded to Manager Ponsford on be- 
half of the New Jersey Fire. 


WAR TIME MISTAKES 


Schlesinger Agency of Newark Issués 
Circular Asking Customers’ For- 
bearance of Conditions 

Local agents in all parts of the coun- 
try are using various expedients to 
reconcile their clients to incompetent 
and insufficient help and other war 
time disadvantages, one of the most 
striking Delng that adopted bv the 
Schl singer agency, of Newark, in the 
form of the following circular issued 
last week to their customers: 

“This great country of ours has asked 
and is asking for men and women who 
have been working for you and for us. 
These workers step from behind the 
counters, lay down their pens, leave 
their machines, and go into the coun- 
try’s service. 

“Their places have been filled with 
others unfamiliar with your require- 
ments and our ways. Duo t» this con- 
dition, mistakes may be made which 
will annoy you. The number of these 
mistakes will increase as the war con- 
tinues, irrespective of our efforts to 
avoid them. 

“For our mutual benefit, we ask your 
help during these strenuous times: 
notify us immediately whenever we 
make a mistake 

“This is the spirit in which we are 
working and we will appreciate your 
co-operation.” 





NOW OSCAR V. BARGER’S SONS 





Peekskill Agent Following Long Con- 
finement in Hospital Retires 
From Business 

Oscar V. Barger, of Barger & Powell, 
for more than a generation local agents 
at Peekskill, N. Y., who, as recently 
published in The Eastern Underwriter, 
has been confined for some time in the 
Peekskill Hospital, has retired from 
business. The business has been taken 
over by Mr. Barger’s sons, Herbert L. 
Barger and Henry Barger, and the 
agency has been reorganized under fhe 
firm name of Oscar V. Barger’s Sons. 
Mr. Barger has long been the sole head 
of Barger & Powell. 

Herbert L. and Henry Barger have 
been active in the agency since gradu- 
ation from the local schools and are 
familiar with every detail of the work. 
They will represent in Peekskill the 
Amertcan, of Newark; Automobile In- 
surance Co., Commercial Union, Con- 
tinental, Fire Association, American 
Alliance, Great American, Glens Falls, 
Globe & Rutgers, Hanover, Hartford, 
Law Union & Rock, Mechanics & Trad- 
ers, North British & Mercantile, North- 
western National, Philadelphia Under- 
writers, Queen, Scottish Union, Secur- 
ity, Springfield F. & M., Fidelity & 
Casualty, Fidelity & Deposit, National 
Surety, State of Pennsylvania, Sun and 
Travelers. 

SELLING SHIP BUILDERS 

B. G. Wills, superintendent of the 
automobile department of the Firemen’s 
Fund, commenting upon the increased 
volume of automobile premiums of the 
Company, says that a large percentage 
of the business from San Francisco 
brokers and business firms is on cars 
purchased by shipyard workers at the 
Union Iron Works and other plants. 
Automobile salesmen are taking advan- 
tage of the sudden prosperity of this 
class of workmen, approaching the men 
when they emerge from the _ shops. 
Sales are often closed on the spot, the 
purchaser driving his new car home. 





PEACE MADE MEMBER OF FIRM 


John Peace, underwriter of Willard 
S. Brown & Co., has been made a mem- 
ber of that firm. Mr. Peace has been 
with Willard S, Brown & Co. for about 
twenty years and had previously been 
with the former agency of Burke & 
Brown. 

The Home Fire & Marine, of Cali- 
fornia, is now in forty-six states. 


NEW YORK STATE DEPARTMENT 


TEUTONIA FIRE OF PA, 
‘GEORGIA HOME OF GA. 


HUMBOLDT.FIRE OF PA. 


| CAPITAL FIRE OF N.H.. _GEOF } 
PERCY’ B. DUTTON, Manager, ROCHESTER 














100 William Street 








GENERAL AGENTS 
FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


~ SCHAEFER & SHEVLIN 


New York, N. Y. 


Phone: John 2312 




















BRITISH AMERICA 
ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 


United States Branch 
. January 1, 1918 
CE ccnnngemneatncktanetensves $2,192,173.14 
Surplus in United States..... 772,927.35 
Total losses paid in United 
States from 1874 to 1917, 
SMERUGEVE occccessece oer es 25,298,472.00 
W. B. MEIKLE, Pres. & Gen. Mgr. 








“STRONG AS THE STRONGEST”’ 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $109,000,000 
Losses Paid in U. S. $40,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 

















The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MSS. 
AGENCIES 


§708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Il 
135 Wabash Building, Pittsburgh, Pa 
915 Postal Building, San Francisco, Cal 
304 Central Building, Seattle, Wash 
Utica Fire Alarm Telegraph Co., 
Utica, N. Y 
Northern Electric Company Limited, 
Montreal, Canada 
General Fire Appliances Co., Ltd., 
Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1o60 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in i conservatism of its man 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 


1oo WILLIAM STREET, NEW YORK 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA, 














—rHtLiaAaA DELP AT A 





PENNSYLVANIA 








ercitities | CLARENCE A. KROUSE & CO. | SATISFACTION 
LOCAL AND GENERAL AGENTS SERVICE 
ALL LINES | _325 WALNUT STREET _____ PHILADELPHIA, PA. | ALL LINES 








B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
45 John Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS — 


Lines Bound Throughout United States, Canada, Cuba and Mexico. Home Office: 68 William Street 
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Sayville Host 


To Fire Men 


SUFFOLK COUNTY FIRE BOARD 





Second Annual Dinner Attracts One 
Hundred and Thirty—Cox and 
Miller Speak 


Sixteen new members of the National 
Association of Local Agents were se- 
cured on Wednesday at the second an- 
nual dinner meeting of the Suffolk 
County Board of Fire Underwriters, at 
Tidewater Inn, Sayville, L. I. The six- 
teen members were obtained in less 
than that number of minutes by Secre- 
tary A. C. Edwards, of Sayville. 

Mr. Edwards secured the signatures 
ot the first sixteen men interviewed 
and was only prevented from procuring 
more by the fact that Secretary Chaun- 
cey 8. S. Miller, of the National Asso- 
ciation, had not brought more applica- 
tion blanks with him. 

The additions to the National Asso- 
ciation were effected after Fred J. Cox, 
of Perth Amboy, chairman of the exec- 
utive committee of the National As- 
sociation, and Mr. Miller had made 
spirited talks on the benefits of the 
Association to the local agent. Mr. Cox 
and Mr. Miller were introduced by 
Toastmaster and President Henry A. 
Murphy, of the Suffolk Board, former 
New York State assemblyman from that 
district, who then introduced Henry E. 
Hess, manager of the Suburban Fire 
Insurance Exchange. Mr. Hess con- 
fined himself to the telling of an 
anecdote. 

Following Mr. Hess, John B. Knox, 
secretary of the Phoenix, of Hartford 
made a short talk, and J. W. Cary, local 
agent at Cincinnati, O., was also called 
upon. 

Included among the guests of the 
Board were S. R. Kennedy, secretary 
Fidelity-Phenix; George A. Clark, as- 
sistant secretary Home; Henry D. 
Layton, secretary National. of Hart- 
ford; Herbert Maxon, assistant secre- 
tarv American Eagle; Paul Clark, spe- 
eial agent, Great American; L. C. 
Dameron, general adjuster, National, of 
Hartford; Frederick Hoadley. secre- 
tary, American, Newark; L. F. H. Peck, 
special agent, Providence-Washington; 
Fredk. Heath, Long Island agent; 
Fredk. Weissman, special agent, Au- 
tomohbile Insurance Co.: M. S. Reeves 
special agent, Pennsvlvania Fire: W. 
A. McGui-e, special agent, Glens Falls; 
Walter Lau, special agent, City of New 
York Fire; Geo. C. Damon, Jamaica 
agent; Max MLiebler, special agent, 
Continental; Wm. A. Page, special 
agent, Phoenix, of London; Edward A. 
Rvan, special agent, Hanover; F. C. 
Smith, special agent, Westchester; C. 
A. Stroebel, special agent, Security; 
H. W. Knight, svecial agent, Glens 
Falls; F. A. King, special agent. 
Great American Underwriters, and Miss 
Eleanor Wiggins, Patchogue agent. 








CENTRAL NATIONAL GEN. AGENTS 
H. Donald Rickert & Co., Lancaster, 
Pa., Appointed for Ohio, Maryland 
and Eastern Pennsylvania 





Lancaster. Pa., July 30.—The firm of 
H. Donald Rickert & Co. of this city 
have been appointed general agents of 
the Central National Fire Insurance 
Co., of Des Moines, for the states of 
Ohio, Maryland and Eastern Pennsyl- 
vania. 

The Central National Fire, has a 
capital of .$500,000; assets of $883,735; 
net surplus of $352,347 and policyhold- 
ers’ surplus of $852,347. 





TURNER WITH HARTFORD FIRE 

Paul Turner, Jr., who has been spe- 
cial agent in New Jersey for a number 
of years of the London & Lancashire 
Fire and the Orient, has resigned and 
is now speciai agent in New Jersey 
and Eastern Pennsylvania of the Hart- 
ford Fire Insurance Co. 


FEDERAL RESUMES FIRE LINE 





Appoints Hartford General Agency Co., 
Inc., Fire Managers—R. M. Bissell 
Heads Agency 





The Federal Insurance Co., of New 
Jersey, has resumed the writing of fire 
insurance and has appointed the Hart- 
ford Agency Co., Inc., manager of its 
fire insurance department. R. M. Bis- 
sell, president of the Hartford Fire In- 
surance Co., is also president of the 
Hartford Agency Co., Inc., and the 
other officers of the agency are also 
officers of the Hartford Fire. 

The Federal since 1901 has been 
transacting a marine and automobile 
business exclusively, through the of- 
fice of Chubb & Sons as marine man- 
agers. 


COMPLETING “ORGANIZATION 
President Benjamin Rush of the re- 
cently organized association of marine 
underwriters, presided at a meeting in 
New York, Wednesday, to complete or- 
ganization. Several standing commit- 
tees have been appointed, also the exe- 
cutive committee. The Federal, New 
Jersey, Hartford, Atlantic Mutual, Bos- 
ton, United States Lloyds, Inc., and the 
American Equitable have joined the As- 
sociation. 
LEIBOLD WITH AETNA cos. 
Karl H, L. Leibold, for a number of 
years special agent of the London & 
Lancashire Indemnity, is now special 
agent of the Aetna Life and affiliated 
companies in New York and suburban 
territory. 





* William S. Naulty, ‘vieo-gresident of 
Joseph M. Byrne Co., Newark, was op- 
erated on for appendicitis July 24, and 
is now convalescing nicely at the Pres- 
byterian Hospital, Newark, N. J. He 
was stricken while playing golf at the 
Deal Golf Club. 


Supervising Officials’ 
Program Important 
MEET AT DENVER SEPT. 





10-13 





Fraternals, Reserves and Special Sur- 
pluses, Fire Rates, Extra Premi- 
ums and Interinsurance on Slate 


Madison, Wis., July 31, 1918.—-Pres 
ident Michael J. Cleary of the National 
Convention of Insurance Commissioners 
to-day announced the program for the 
meeting to be held at Denver, Colorado, 
Sept. 10-13. The announcement of the 
holding of the convention was held in 
abeyance until replies could be received 
from all of the insurance departments 
as to whether representatives would 
attend. The indications are that the 
convention at Denver will be one of 
the largest in the history of the or- 
ganization. 

Among those who will appear on the 
program and the subjects to be dis- 
cussed by them are as follows: 

Colonel J. R. Young, North Carolina, 
“The Fraternal Situation.” 

Hon. Rufus Elwell, New Hampshire, 
“Guarantee Reserves and Special Sur- 
pluses.” 

Hon. Alexander McCabe, California. 
“How Can Insurance Commissioners 
Aid in Winning the War.” 

Hon. John B. Sanborn, Minnesota, 
“Fire Insurance Rates and Their Su- 
pervision.” 

Hon. Carey J. Wilson, Kansas, “Are 
Extra Premiums in Life Policies on 
Account of War Activity Justified?” 

Hon, Burton Mansfield, “The Civil 
Rights Act as it Affects Life Insurance.” 

Hon. C. F. Thomas, Kentucky, “Stand- 
ards for Interinsurance.” 
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One of the benefits of such a plant is 
that the Company can extend such Agents the best it has in the 
Not now and then but ALL the 
time the NATIONAL UNION will speed up the efficiency of your 
f With a known capacity for extending distinctive service 
# which is practical, constant and real the NATIONAL UNION pre- 
j sents attractive opportunities to experienced Agents of reliable 
Get your Agency—Now. 


way of service and facilities. 


i office, 


# character. 
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FIRE INSURANCE Co. 
* OF PitrseuRrc,Pa * 





NOT HOW MANY BUT HOW GOOD 


One trained Soldier is worth a dozen of the other kind. And 
so it is with the Fire Insurance Agent. 
”a) cations are the factors in his success. 
%j so particular about having a large Agency force as it is in hav- 
: ing a good Agency force. 
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Experience and qualifi- 
This Company is not 
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Hon. Frank Ellsworth, Michigan, 
“The Fire Insurance Situation.” 

Hon. Frank Hardison, Massachusetts, 
“Loss of Fire Insurance Companies on 
Binders and Policies Not Taken.” 

Department problems will be as- 
signed for general discussion with lead- 
ers to be designated by the secretary, 
Colonel Joseph Button of Virginia. The 
secretary will also designate three 
members to discuss each one of the 
papers presented. 

Probation Resulting From War 

One of the features of the Commis- 
sioners’ Conventions has been the ad- 
dress of the president of the organiza- 
tion, which outlines the more perplex- 
ing insurance problems of the day. 
President Cleary has announced that he 
will discuss insurance problems that 
will result from the war. 

WOOD JOINS KENTNER 
Resigns General Agency of Western 
Assurance Co. to Associate With 
New York Suburban Ins. Agcy. 





The George E, Wood Co., Inc., has 
resigned as general agent in the New 
York Suburban territory and the State 
of New Jersey, for the Western Assur- 
ance Co., of Toronto, effective August 
15. On that date George E. Wood, head 
of the George FE. Wood Co., Inc., will be- 
come assistant manager of the New 
York Suburban Insurance Agency, of 
which Fred W. Kentner, vice-president 
of the City of New York Insurance Co. 
is Manager. - 

reorge E, Wood is one of the old 
landmarks in suburban fire insurance 
circles, having been identified with 
it for more 'than twenty-five years. 

The office of the New York Suburban 
Insurance Agency is located at the 
Northwest corner of Maiden Lane and 
William Street. The companies repre- 
sented in the office at the present time 
are the County, Svea, Security and the 
City of New York. 


RELICENSED IN TEXAS 


Two Russian Companies Handled by 
Fester & Folsom Receive 
Renewals 


The Northern of Moscow and the 
Warsaw Fire have received renewals of 
their Texas licenses These are two 
of the Russian companies whose renew- 
als in that State were held up by the 
Department on the plea that they might 
be affiliated with German insurance in- 
terests. Evidently these companies 
have been able to convince the Texas 
commissioner that clearly they are not 
to be classed as enemy alien enter- 
prises. This was expected, from the 
time the controversy began and the 
general impression everywhere was 
that the Texas official had overstepped 
his authority in undertaking to deter- 
mine the status of such companies, in 
the face of rulings on the same subject 
emanating from Washington. For some 
time the Texas incident has been re- 
garded as closed and it is likely that 
the dther Russian companies affected 
hy the Texas ruling will in time receive 
their license renewals in the usual way 


AUTOMOBILE AGENCY OPENED 

The Motor Agency, Inc., has been ap- 
pointed by the Fireman’s Fund, gen- 
eral agent for automobile insurance in 
the New York metropolitan district, 
New York City suburban and New 
York State G. A. Goetschius, presi- 
dent of the Motor Agency, has been 
secretary and treasurer of Rodgers & 
Carr, Inc., and in charge of their agency 
business He has resigned from that 
firm and arrangement has been made 
whereby Rodgers & Carr, Inc., discon- 
tinue their agency business, which is 
taken over by Mr. Goetschius 


AGRICULTURAL AGENTS 


Harris & Goodridge, of Richmond, 
Va., have been appointed general agents 
of the Agricultural for Virginia and 
North and South Carolina. 
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Fire Policy Clauses 
Cause of Confusion 


LOSS PAY ABLE AND MORTGAGE 





Agent Fails to Note Difference— 
Mortgagee Does Not Read 
Policy 


The Supreme Court of Arkansas, in 
upholding a verdict in favor of an in- 
sured in a suit to re-form a fire insur- 
ance policy by substituting a mortgage 
clause for a loss payable clause, re- 
cently said that courts will not re-form 
instruments in writing, for mistake, un- 
less the mistake is mutual and estab- 
lished by evidence which is clear, un- 
equivocal and decisive. The case de- 
cided was that of the Connecticut Fire 
vs. J. R. Wigginton, et al. 

The policy sued on was issued Feb- 
ruary 4, 1913, and provided that the 
Company would pay not to exceed $2,- 
000 to Wigginton in case his certain 
described dwelling should be destroyed 
by fire within three years after date 
of the policy. 

At the time the property was insured 
it was mortgaged to a certain bank 
and at the trial evidence was submit- 
ted by the vice-president of the bank 
that upon authority obtained from the 
owner of the property he applied to 
Paul Leatherwood, the Company’s local 
agent, for the policy; paid him the pre- 
mium of $50 and requested him to at- 
tach a mortgage clause in favor of 
the bank. 

Did Not Know Difference 

Paul Leatherwood, the agent, testified 
that he was in the insurance business 
and wrote the policy in question ac- 
cording to custom, that he did not 
know why he placed the loss payable 
clause instead of the mortgage clause 
on the policy; that all he remembered 
was that the bank had the mortgage 
from Wigginton on the property, and 
paid the premium; that he did not par- 
ticularly know the difference between 
the clauses at that time and that he 
had no recollection of ever having 
placed the mortgage clause on any 
policy. He stated he did not remem- 
ber about the loss payable clause and 
the mortgage clause, but that if he 
knew about the mortgage clause it was 
evidently his intention at the time to 
place a mortgage clause on the policy. 

It was conceded by counsel for the 
Company that recovery might be had 
on the policy in case it was the inten- 
tion of all parties to the contract, at 
the time the policy was written, to 
make a part of it a standard mortgage 
clause. 

Intention of Bank 

The agent said he did not remember 
who ordered the policy nor what was 
said to him, but his idea was to pro- 
tect the bank. In giving its opinion the 


Court said that the bank evidently in- 1 


tended to procure a policy of insur- 
ance which would not conflict with its 
right to foreclose, and that it had done 
so. The higher court said it seemed 
from the evidence and the conduct of 
the parties under the contract clear 
and convincing that a mutual mistake 
had been made in the draft of the con- 
tract, and that as written the contract 
failed to express the intention of the 
parties. 

A strong dissenting opinion was filed 
by Judges McCulloch, C. J. and Hart, 
J., who held that the testimony given 
was far from convincing. No witness 
puts his finger on a form of endorse- 
ment and says, “This is what we agreed 
upon.” No witness told of a promise 


on the part of the agent. other than to 
make an endorsement protecting the 
mortgagee in case of loss. 
Did Not Specify Form 
Where there has been a fraudulent 
representation concerning the contents 


of an instrument the party relying upon 
such representation and being induced 
thereby to refrain from reading the con- 
tract is not estopped to question its 
correctness. It is clear from the tes- 
timony that when the agent made the 
endorsement on the policy it was 
thought to be sufficient to protect the 
bank, and was accepted as such. If 
the vice-president of the bank had in 
mind any particular form which he 
wanted endorsed on the policy his tes- 
timony does not show that he specified 
it in his directions to the agent. The 
bank could have protected itself if the 
officers had informed themselves of the 
contents of the policy and the endorse- 
ment thereon, and complied with the 
terms of the policy, but having failed 
to do so the bank is estopped to as- 
sert now that the policy was not in 
accordance with the intent of the par- 
ties. 


OFFICIAL ENDORSEMENT 


Insurance Department a West Virginia 
Tells Local Agents They Should 
Join Association 

The official bulletin of the insurance 
department of West Virginia contains 
the following endorsement of the West 
Virginia Association of Insurance 
Agents: 

“The writer looked in on this organt- 
zation for a short time when their an- 
nual meeting was in progress in this 
city on June 25th and 26th. I was im- 
pressed with the interest each mem- 
ber seemed to take in the question dis- 
cussed and the unselfish position taken 
by them. 

“The fire insurance agent in this 
State that does not become a member 
of this organization will be the loser. 
The same things are true concerning 
the fire insurance business as applies 
to the life insurance business which we 
mentioned in the last bulletin. Let 
us not wait until the horse is stolen 
before we lock the stable door. Not 
only can this organization be a big fac- 
tor in helping to mould public senti- 
ment after the war is over in a way 
that will be beneficial to themselves, 
the people who insure, and the public 
generally, but they can be a factor in 
the proper solution of many other great 
questions this country must settle. 

“Now is the time to begin to make sen- 
timent. It will be too late if we wait 
until the conflict is ended. By all means 
if you are not a member of this organi- 
zation join now.” 

GETS AMERICAN EAGLE 

Irvin T. Bernhard, of 19 Elm Ave., 
Hackensack, and 68 William St., New 
York, has been appointed agent of the 
American BPagle Fire Insurance Cc. for 
the State of New Jersey. Mr. Bernhard 
also represents in New Jersey Scottish 
Union & National, Niagara-Detroit Un- 
derwriters, — & British Dominions, 
Glens FalJs, Law Union & Rock, Ohio 
Farmers and Yorkshire. 





JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON | STREET | SERVICE 80 MAIDEN LANE 
NEW YORE 
me... "aes 6536 FIRST Phone John 4560 














THE HUMBOLDT FIRENSURANCE co. 


Conservative -- Sound -- Progressive 
Statement January 1, 1918 





Sites ASSET 900,506.65 | LIABILITIES 
0 er 505. 
oy NE aenammmett 302,499.50 || Capital .......cscscccesscoccecees $ 300,000.00 
|” pnrenaepanirtetetemmntnseste 103,540.90 || Unadjusted Losses ............. - 93,290.82 
Cash in Office and Banks....... 162,884.18 EE ised onaarriveavonenanckmed 1,024,694.02 
Eatovest Due and Accrued Se | Other Liabilities ................ 28,500.00 

ents Due ......... | , 
Agents’ Balances .. 180,375.54 | | BO GE sscinwscnsuonssvcccns - 304,131.20 
Collateral Loans ... 2,643.75 | | 
Re-insurance Losses Due from | 

Other Companies .............. 858.52 | | 

38250, 616.04 | | $1,750,616.04 


H. TRIMBLE, President 
EDWARD HEER, Vice-Pres. & Seécy. F. W. SCHRATZ, Asst. Secy. 














| Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. Immediate telegraphic 
binders given. 


MARSH & MCLENNAN 


19 Cedar St. 1615 California St. 201 Sansome St. 107 S. Fifth St. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS 
901 Ford Bldg. 314 Superior St. 17 St. John St. 23 Leadenhall St. 

DETROIT DULUTH MONTREAL LONDON 





“‘The Best there is in Insurance Service’’ 

















Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 





Exceptional Facilities for Writing 














heonenes Throughout the United States 























FREL. S. JAMES 


FRED 


United States Managers 





GEO. W. BLOSSOM 


WM. A. BLODGETT 


S. JAMES & CO. 


123 WILLIAM STREET 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


Cc. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 
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7 ; fire has been very largely a matter of 
Would Limit Waste voluntary adoption. Insurance ie oUNDED 790 1792 Incurance Company of 1918 


By Legislation 


J. B. SMITH OUTLINES PLAN 





Embodied in Report to Canadian Com- 
mission on Conservation Just 
Published 





Remedies for the fire waste in Canada 
are one of the features of the report of 
J. Brose Smith, consulting engineer, to 
the Canadian Commission on Conserva- 
tion, which has just been published. 
The report delves into the fire loss of 
Canada and analyzes the reasons there- 


for. 

In suggesting legislation as the only 
remedy, Mr. ‘Smith says: 

“There is little necessity for the 
creation of complex forms of adminis- 
trative machinery or for large expen 
ditures of public money to carry out a 
program such as that suggested. The 
means of putting into effect compre- 
hensive fire prevention measures al- 
ready exist and only need co-ordination 
and direction. 

“The relationship of the Dominion 
Government to the work of fire preven- 
tion should be primarily educational 
and advisory, following two lines of 
activity. 

“1, A bureau for the purpose of 
formulating. standards of fire resisting 
and testing structural materials and 
building equipment should be estab- 
lished in connection with one of the 
existing departments of government. 

“2. An advisory bureau should be 
charged with the collection of informa- 
tion regarding legislation and adminis- 
tration both in ‘Canada and abroad. 
comparing the results obtained under 
various measures, co-operating with 
provincial and municipal bodies in 
Canada to secure uniformity in regula- 
tions designed for the control of fire 
waste, disseminating information in re- 
gard to fire hazards and the means of 
safeguarding them, and generally act- 
ing as a central intelligence depart- 
ment in connection with all matters 
affecting fire and its prevention. 

“The provincial governments are the 
units of legislative and administrative 
control. For the purposes of regulating 
fire waste in each province legislation 
is needed in respect to the following: 
Town planning, building construction, 
public fire protection, safety of life, 
manufacture, storage, transportation 
and use of explosives and combustibles. 
electrical inspection, fire marshal law, 
and mghicipal governments. 


Public Co-operation 


“Sufficient power to initiate measures 
of fire prevention rests with those whe 
have the most to gain. The people of 
Canada, merchants, manufacturers and 
property-owners, can demand with au- 
thority the enactment of uniform laws 
to enforce improved conditions through- 
out the entire country. Through dis- 
tribution by means of insurance, fire 
waste is a public matter and the reat 
responsibility for improvement of con- 
ditions rests upon the people as a 
whole. The logical course of action. 
then, appears to be to arouse the pub- 
lic to their collective responsibility, to 
urge the adoption of restrictive legis- 
lation in regard to all matters affecting 
loss by fire and to penalize in every pos- 
sible way the irresponsibility and neg- 
ligence which are the principal causes 
of fire waste in Canada. This task pre- 
sents a field for the interest and ac- 
tivity of associations of every descrip- 
tion, working with the governments 
(the sources of power), the insurance 
companies (the sources of facts rela- 
tive to fire waste), and the press (the 


sources of public information). 


“Cannot Compel Improvements 
“Hitherto every safeguard against 


ence has confined itself to protesting in 
general terms against fire waste, to the 
preparation of standards for its meas- 
urement and to a method of underwrit- 
ing which penalizes bad conditions by 
charging high rates for insurance, 
Commercial fire insurance cannot di- 
rectly compel the adoption of improve- 
ments, and voluntary progress in the 
matter has not brought reasonable or 
adequate relief. The individual who in- 
vests money in property to obtain the 
greatest possible return upon his in- 
vestment will not. of his own volition, 
build properly because it is for the 
ultimate benefit of the community. 
First-class buildings will not be erected 
so long as cheap construction is per- 
mitted and insurance is available to 
cover possible loss. Neither, without 
some measure of compulsion, will due 
care be exercised in regard to fire 
breeding conditions. Cleanliness is one 
oft the greatest fire prevention agencies, 
but annual clean-up campaigns are 
spasmodic efforts of limited value. Im 
provement must be universally enforced 
to achieve even a measurable reduction 
in life and property waste and in the 
cost of insurance and fire protection.” 
Mr. Smith quotes figures to show 
that Canada has suffered a total fire 
Iess since confederation of $350,000,000 
exclusive of forest fires, to which must 
be added the cost of public and private 
protection, $150.000000 and the amount 
of insurance premiums paid in excess 
of the indemnity returned, $197,000,000. 
This report may be obtained from 
the Conservation Commission, Ottawa. 
Canada, by sending fifty cents. 


LISLE AGENT ON RATES 





Writes Local Newspaper Telling Why 
Lower Charge Is Not Warranted 
There 


The subject of lower rates is being 
agitated at Lisle, N. Y., and prompted 
F. R. Glover, a local agent at Lisle, 
to write the following letter to the 
editor of the local newspaper telling 
why a lower rate is not warranted at 
the present time: 

“What about a reduction in our fire 
insurance rate? I note this question 
in your locals, Mr. Editor, in ‘your last 
week’s Gleaner. From the time when 
the first hole was dug last winter for 
a hydrant, I have been asked this ques- 
tion probably scores of times and I 
have endeavored to answer it to the 
best of my knowledge and I wish to 
do so here generally. 

“The fact that the village has a box 
of fire hose in the depot and that it 
has been there for the past: several 
weeks, or that they have a few hy- 
drants along our village streets or that 
some of the boys broke into the box 
and took out a length of the hose in 
order to test the pressure does not 
entitle us to a reduction in our fire 
rate. 

“T have taken this matter up care- 
fully with the board of underwriters 
and I am informed that, as soon as we 
get the necessary hose and get a fire 
company to use it, so that we will be 
in a position to show them that we 
really have protection, they will, on 
request, send an inspector here and 
give us the proper rating. It would 
seem to me that these things cannot 
be looked after too quick as we may 
find ourselves with a fire on our hands 
at any time and it will then be some- 
thing more serious than getting an in- 
surance reduction that we will have 
to face. 

“Furthermore you may rest assured 
that, as soon as there is a possible 
chance, your local insurance agent will 
do all possible to get a reduction in 
our fire insurance rate if for nothing 
more than the selfish reason that he 
probably pays more fire insurance than 
any other individual in town.” 








NORTH AMERICA 





PHILADELPHIA 
126th ANNUAL STATEMENT DECEMBER 31, 1917 

Se: SAIN. entanndhbvianitineycndevetinekact edad: $ 4,000,000.00 

Reserve for Premiums 10,630,740.40 

Reserve for Losses . 4,419,000.00 

Reserve for Taxes .. 950,000.00 

Reserve for Sundries 160,000.00 

: The Oldest American SUGMEB  sscevisecacceses 8 317,502.26 
Stock Insurance Company —nemamasanigare 
PEN: Dinkteunbdsdnineaneenmctinns cxudduuadiaaces $28,477 ,242.66 


Surplus to Policyholders, $12,317,502.26 Losses Paid Since Orga 
, 317,502. nization, $192, Y 
a Fire Insurance, Tornado, Sprinkler, Exp losion, Inland Transit, po hn poy 
utomobile, Use and Occupancy, Builder’s Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Regis tered Mail. ‘ 











National Fire Insurance Company | 


OF HARTFORD, CONN. 
Statement January 1, 1918, to New York Insurance Department 


LIABILIT 

Capital Stock, all reared satin ankbalmaainies $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- ieee 

POE Re IE cvnasinbenanivnisdrsccoccenoecs 11,073,438.19 
Unsettled Losses and other Claims................. 2,168,701.64 
Net Surplus over Capital and Liabilities ..................... 398002079 
Total Assets January 1, 1918........ $19,222,160.62 
* ee ne Th Rb Asteessescenns P . le 

Hi. A. Smith, President lr. D. Layton, Secretary F. B. Seymour, Treasurer 


1. H. Tryon, Vice-President S. T. Maxwell, Ass’t Secretary C. B. Roulet, General Agent 


SURPLUS TO POLICYHOLDERS............$5,980,020.79 











‘ 65th Annual Statement 
OIE csunsdinsddasenbsanesacioueat $5,574,008.60 
cmap et aang 2,923,025.51 
, GN Aainnddiskinemenikinineitind den "300, 
Conflagration Surplus ............. 750,000.00 
of Waettertovon. 1. Surplus to Policyholders.......... 2,650,983.09 


". L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 
E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent. NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........ NEW YORK STATE 
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fire Insurance Co. Ltd. 
- OF LIVERPOOL, ENGLAND. 








BINDERS EFFECTED ON NEW JERSEY RISKS 


Irvin T. Bernhard 


68 William St., 19 Elm Ave. 
New York, N. Y. Hackensack, N. J. 
Scottish Union & Nat. Ins. Co. Eagle & Br. Dom, Ins. Co. 


Niagara- Detroit Und. Glens Falls Ins. Co, 
Law Union & Rock Ins. Co. 


Ohio Farmers Ins. Co, 
Yorkshire Fire Ins. Co. 








Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








WALTER F. 


ERRICKSON 


AGENT 


95 William St. 
New York 


38-40 Clinton St. 
Newark, N. J. 











WILLIAM C. SCHEIDE & CO,, Inc. 
HARTFORD, CONN. 


Re-Insurance in All Branches 
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How Use and Occupancy 
Losses Are Adjusted 


Example No. 7 


By L. A. Moore, General Adjuster New York Underwriters’ 
Agency 


From a paper réad by Mr. Moore to field men of the New York Underwriters’ Agency. 




















While on the subject of co-insurance, 
we will point out an irregular applica- 
tion of a regular co-insurance clause 
in a case in which both blanket and spe- 
cific insurance was involved. There 
was $36,000 total insurance in various 
companies covering blanket on dwell- 
ings subject to 90 per cent. co-insur- 
ance clause, one policy of $13,133 cov- 
ering specifically $133.33 on each 
dwelling, with 80 per cent. co-insur- 
ance clause, 

Sound value of all dwellings. .$54,000.00 
Loss on dwelling involved.... 892.26 

The adjuster set aside a proportion- 
ate part of each blanket policy suffi- 
cient to equal the amount of loss of 
$892.26, to which he added the specific 
insurance thereon of $133.33, making 
the total insurance contributing to the 
loss $1,025.59, by which process the as- 
sured recovered from the blanket insur- 
ance $776.27 and the specific policy 
$115.99, total $892.26, or their full loss. 

Proportion Liable For 

The co-insurance clause provides in 
effect, as you know, that if at the time 
of fire the whole amount of insurance 
on the property covered shall be less 
than a certain stated per cent. of the 
actual cash value thereof, the company 
shall, in case of loss or damage, be lia- 
ble for only such proportion of the 
loss or damage as the amount insured 
bears to the stated. per cent. of the ac- 
tual cash value of the property. The 
value of all the property was $54,000; 
90 per cent. of that (being the co-in- 
surance per cent. applicable to the 
blanket policies) would be $48,600. The 
liability of the blanket insurance of 
$36,000 would therefore be 36000/48600 
of the loss of $892.26, or $660.90. The 
specific policy covering $133.33 on the 
dwelling involved, under which the co- 
insurance clause would not operate, 
would contribute on basis as $133.33 
bears to the total blanket and specific 
insurance or $133.33/36,133.33 of $892.26 
and pay $3.30 instead of $115.99 which 
was charged to the specific insurance 
in the proof of loss, making the total 
liability of the companies $664.20, and 
assured a co-insurer for $228.06. 

Other Insurance 

We tried to have the adjustment 
straightened out, but found all the other 
companies had paid on basis of the 
proofs including the specific policy 
which was overcharged $112.69, so we 
also paid Under the form of co-in- 
surance clause used in this case, which 
is now in very general use, the com- 
panies’ liability is not based on the 
amount of other insurance, unless, of 
course, the total insurance exceeds the 
co-insurance requirement, but on basis 
as the insurance bears to the co-insur- 
ance per cent. of the sound value of the 
property insured. 


Lucretius, a Roman philosopher and 
scientist, who was a noted interpreter 
of Epicureanism, expresses himself in 
a poem entitled “On the Nature of 
Things”: 

“Herein, lest you should ask a silent 
question, it was the lightning that first 
of all brought fire to earth for mortals 
and from it all the heat of flame has 
spread abroad. 

“For we see many things flare up 
touched with a flame from Heaven 
when a stroke from the sky has brought 
the gift of heat. 

Strenuous Times 

“Yet again when a branching tree is 
lashed by the winds and sways to and 
fro, reeling and pressing on the branch- 
es of another tree, fire is struck out 
by the strong force of rubbing and anon 
the fiery heat of flame sparkles while 
branches and trunks rub against each 
other. Hither of these happening may 
have given fire to mortals and then the 
sun taught them to cook food and soften 
it by the heat of flames since they 
saw many things among the fields grow 
mellow, vanquished by the lashing of 
his rays and by the heat.” 

The lightning, the rubbing of the 
branches of trees, the rays of the sun, 
the friction of nations, or something 
else, has been causing so many fires, 
that the Loss Department has scarcely 
known whether it was afoot or on horse- 
back. We have, nevertheless, found 
time to endeavor to have use and occu- 
pancy adjustments made on a proper 
basis and hope in time to be ertirely 
successful if the forms are not too 
often changed. 

The End. 


ELMER CAIN ANNIVERSARY 
Has Been Agent cf Hanover Fire In- 
surance Co. For Forty-Five Years 
The application blanks of Howie & 
Cain, general agents of the Hanover 
Fire Insurance Co., now have an in- 
scription in red ink reading “Compli- 
mentary application to Mr. Elmer E. 
Cain on his 45th anniversary with the 
Hanover Fire Insurance Co., 1873-1918.” 
Enclosed with copies of applications, 
Mr. Cain writes the following letter: 
“On September Ist, 1918, I will have 
completed forty-five consecutive years 
of service with the Local Department 
of the Hanover Fire Insurance Co. and 
I thought it befitting the occasion I 
would celebrate by asking your co- 
operation to help me make it a Red 
Letter year by filling out the enclosed 
blank. I can use September, October 
and November business in this cele- 

bration. 

“Thanking you in advance, and hop- 
ing to have the pleasure of a call from 
you, I remain, ete.” 





Net Surplus .....<".. ae’ 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1918 
Cash Capital ..... iit e 
Serer e ..- -$2,384,971.20 
SURPLUS TO POLICYHOLDERS... .$3,634,971.20 


DANIEL H. DUNHAM, resident 


perkins .. + -$1,250,000.00 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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| FIDELITY-PHENIX FIRE 
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What is Worth Owning 
is Worth Insuring 


And in these days of War with all its 
possibilities for loss, property is more 
worth owning than ever. War prices 
make repairs and replacements more 





costly in case of fire. 





Adequate Insurance is a necessity today. 


American companies are second to none in strength, management, service 
and reliability. The 


INSURANCE COMPANY OF NEW YORK 


A STRONG, RELIABLE 
AMERICAN COMPANY 








HENRY EVANS, President 


Managing Branch Offices: 


CHICAGO, MONTREAL 
SAN FRANCISCO 


Home Office: 
80 MAIDEN LANE 
NEW YORK 
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INSURANCE SERVICE BUREAU 





L. A. Sherwood’s Placing-Soliciting 
Proposition For Out-of-town Agents 
Dropped 


The Eastern Underwriter has_ re- 
ceived several inquiries from Western 
agents regarding the Insurance Service 
Bureau, L. A. Sherwood, general man- 
ager, 258 Broadway, New York City. 

A representative of this paper called 
at the address given and was advised 
that Mr. Sherwood had discontinued 
his venture because of lack of replies 
to his circulars and that he was now 
in a government position. 

The circular sent out by Mr. Sher- 
wood dwelt at length on the present 
abnormal conditions and stated that the 
Insurance Service Bureau, for a con- 
sideration of $100, payable quarterly 
in advance, would place all excess in- 
surance controlled by the local agent 
and solicit from the New York brokers 
controlling business in his territory, in 
other words, to act as the New York 
office of the local agent in all things 
for the small consideration of $100 
with no additional charges. 

Enclosed with the circular sent to 
local agents was a copy of a letter 
from C, B. Squire, of Squire & Co. Inc., 
endorsing the proposition and dwelling 
on Mr. Sherwood’s experience as se- 
cured while with the Great American 
Insurance Co. 

Inquiries of the Great American de- 
Niagara Fire Files 

Lehigh Test Suit 
(Continued from page 1) 
houses known as National Dock Stores, 
situate at Communipaw, Jersey City, 
New Jersey, which warehouses were 
situated on land constituting a portion 
of the peninsula known as Black Tom 
Island and hereinafter described, and 
immediately adjoining the premises 
hereinafter described as used, occupied 

and controlled by the defendant. 

III. The defendant, at all the times 
herein mentioned, was a railroad com- 
mon carrier and as such was in the 
use, occupation and control of a certain 
tract of land, docks, piers and bulk- 
heads, together with rights of access 
thereto and wharfage rights in connec- 
tion therewith, situate on a certain 
peninsula extending into the waters of 


New York Bay from the shores of 
Communipaw, Jersey City, Hudson 
County, New Jersey, such peninsula 


being commonly known as Black Tom 
Island, which tract of land, docks, 
piers, bulkheads and wharfage rights, 
including a certain pier known as the 
North Pier situate at the northeasterly 
portion of said premises, were used and 
occupied by the defendant as a railroad 
freight terminal in its said business of 
transportation, for the making delivery 
of such freight to the consignees there- 
of and for the transshipment thereof 
to barges and lighters. 

IV. Subsequent to the outbreak of 
the present war in Europe and for a 
long time prior to July 29, 1916, the 
defendant had used the said Black Tom 
Island railroad terminal in considerable 
part in connection with the transporta- 
tion and transshipment of vast and in- 
ordinate quantities of explosives and 
explosive or highly inflammable am- 
munition and munitions of war, known 
to the defendant to be such, and had 
used such Black Tom Island railroad 
terminal for the purpose of storing or 
allowing to remain therein large num- 


veloped the information that Mr. Sher- 
wood had been employed there for a 
few months only in a minor clerical 
capacity. The Insurance Service Bu- 
reau is not licensed by the New York 
State Insurance Department. 


SHIPPING BOARD FIGURES 
According to the Shipping Board ap- 
proximately $30,000,000 in premiums 
had been set aside by it up to July 29. 
Kstimated losses of all kinds suffered 


by the Emergency Fleet Corporation 
including damages of ordinary char- 
acter, amount to about $13,500,000. 


Among the largest losses, through col- 
lisions, was the steamship Westerly, 
sunk in mid-ocean on her maiden trip, 
entailing a loss of $1,500,000. Other 
large losses due to submarine sinkings, 


have been the following vessels for- 
merly owned by Germany: Actaeon, 
$1,250,000; Chatahoochee, $2,000,000; 


President Lincoln, $3,000,000, and Owas- 
co, $500,000. Other vessels which were 
commandeered and which have been 
lost are: Lake Moore, $500,000; Flor- 
ence H., $1,000,000; Carolina, $500,000; 
Pinar del Rio, $450,000, and Winne- 
conne, $400,000. The grand total is 
about $9,600,000. 


F. H. Price, of F. H. Price & Co., 
returned this week from Halifax, N. B., 
where he had been called to make some 
surveys. 
bers of railroad cars laden with general 
merchandise including inflammable 
chemicals, known to the defendant to 
be such. 

North Pier Conditions 

V. The transshipment of quantities 
of explosives, ammunition and muni- 
tions of war hereinbefore specified was, 
during such period, carried on by means 
of barges or lighters moored by de- 
fendant’s consent to the said docks, 
piers, and bulkheads and particularly 
to that portion thereof known as the 
North Pier. 

VI. On July 29, 1916, and for some 
days prior thereto the defendant had 
caused to be accumulated at said Black 
Tom Island railroad terminal a large 
number of railroad carloads of explo- 
sives, explosive projectiles, ammunition 
and munitions of war, and at the close 
of the day of Saturday, July 29, 1916, 
there were so accumulated on the de- 
fendant’s said Black Tom Island rail- 
road terminal premises a large numbe; 
of railroad carloads of such explosives, 
explosive projectiles, ammunition and 
munitions of war, and there was also 
loaded on barges or lighters moored to 
said North Pier or lying alongside ves- 
sels moored to said North Pier a fur- 
ther vast quantity, equivalent to many 
carloads, of such explosives, explosive 
projectiles, ammunition and munitions 
of war, including barges whose cargo 
included both high explosives and de- 
tonating fuses. 

How Barges Were Moored 

VII. At the close of the day of Satur- 
day, July 29, 1916, there were moored 
to said North Pier of the defendant’s 
said premises or immediately adjacent 


to said premises or lying alongside 
barges so moored to said Pier ten 


barges or lighters, the greater number 
of which had no proper business or 
reason for being at said Pier, and which 
barges or lighters were fully loaded 
with a great quantity of the said ex- 
plosives, explosive projectiles, ammuni- 
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tion and munitions of war, or with 
other similar explosives and munitions 
of war not transported over the de- 
fendant’s railroad, including barges 
whose cargo included both high ex- 
plosives and detonating fuses. 


VIII. The explosives, explosive pro- 
jectiles, ammunition and munitions of 
war hereinbefore alleged as being, at 
the close of business on July 29, 1916, 
and just prior to midnight of that day, 
upon the defendant’s said premises or 
upon said barges or lighters moved or 
lying adjacent thereto, consisted of 
vast quantities of trinitrotoluol (known 
as T. N. T.), smokeless powder for 
cannon, black rifle powder, picric acid, 
guncotton and nitrocellulose, and also 
a quantity of detonating and other 
fuses or other igniting medium of vari- 
ous kinds, which explosives and am- 
munition were either in bulk or were 
contained in shrapnel of other explo- 
sive shells, cartridges and munitions 
of war. 

IX. In the early morning of July 30, 
1916, a fire started on the premises so 
used, occupied and controlled by the 
defendant, and a great casualty of fire 
and explosion occurred, as the result of 
which said merchandise belonging to 
the plaintiff, Daniel M. Hicks, Inc., was 
totally destroyed 

X. Prior to the 30th day of July, 1916, 
the plaintiff, Daniel M. Hicks, Inc., had 
duly insured the said merchandise 
against the hazards specified in, and 
in accordance with the provisions of 
the standard fire insurance policy of 
the States of New Jersey and of New 
York, with the plaintiff Niagara Fire 
Insurance Company. Such standard 
fire insurance policy contained, among 
other things, a provision to the effect 
that if the insurance company should 
claim that the fire was caused by the 
act or neglect of any person or corpora- 
tion such insurance company should, on 
payment of the loss, be subrogated to 
the extent of such payment to all right 
of recovery by the insured for the loss 
resulting therefrom. Subsequent to the 
said 30th day of July, 1916, the plain- 
tiff, Niagara Fire Insurance Company, 
paid to the plaintiff, Daniel M. Hicks, 
Inc., the sum of $14,082.20. 


First Cause of Action 


XI. Plaintiffs charge that, under the 
law applicable to said railroad common 
carrier and the regulations of the In- 
terstate Commerce Commission for the 
transportation of explosives and other 
dangerous articles as prescribed under 
the Act of Congress of March 4, 1909, 
and acts supplemental thereto or 
amendatory thereof, it became and was 
the duty of the defendant, in connection 
with such explosives, explosive pro- 
jectiles, ammunitions and munitions of 
war, to exercise all reasonable care 
to prevent fire or explosion upon the 
said premises and to control and ex- 
tinguish the same, the extent of such 
duty being commensurate with the na- 
ture and risk of the situation herein- 
before set forth; to take all reasonably 
possible precautions against fire, and 
to keep fire away; to make all reason- 
able and suitable provision for the safe 
storage thereof outside of station; to 
prevent unauthorized persons from havy- 
ing access thereto on said premises; 
and to take all reasonable and neces- 
sary precautions for quick isolation in 
case of fire. 

XII. Plaintiffs allege that the defend- 
ant neglected to perform such duty in 
the following respects: 


It neglected to watch or guard said 
premises and waters adjacent thereto 
through employees sufficient in number 
and competence, and to properly in- 
struct the same, to prevent incendiary 
or accidental fires; 

It permitted unauthorized persons 
upon said premises and especially upon 
or in the vicinity of said explosives, 
ammunition or munitions of war; 

It permitted vessels not connected 
with the transshipment of said explo- 
sives, ammunition and munitions of 
war to lie moored at said North Pier. 

It permitted or neglected to prevent 
barges or lighters having no business 
at said North Pier, and wholly or par- 
tially laden with such explosives and 
munitions of war, to lie moored to said 
North Pier or moored to similar barges 
moored thereto, or to lie in the vicinity 
thereof. 

Explosive Not Isolated 

It neglected to isolate or separate 
the railroad cars containing such ex- 
plosives and munitions of war, and im- 
properly accumulated or bunched the 
same in the same locality on said prem- 
ises, and to take precautions for quick 
isolation in case of fire; 

It neglected to provide employees 
sufficient in number and competence 
and to properly instruct the same for 
the purpose of discovering and extin 
guishing any incendiary or accidental 
fire. Such insufficient, incompetent 
and uninstructed employee or em- 
ployees as the defendant had, were 
negligent in guarding, discovering and 
reporting the fire hereinbefore alleged; 

It neglected to provide sufficient ap- 
paratus and employees for the purpose 
of fighting and extinguishing fire upon 
said premises in said railroad terminal; 
and 

It neglected 
means of 
fire. 

The loss of the merchandise of the 
said plaintiff was caused by the defend- 
ant’s neglect of duty aforesaid. 


sufficient 
of 


to provide 
communication or alarm 


Second Cause of Action 

XIII. For a long time prior to said 
29th day of July, 1916, it was matter 
of public knowledge and was known 
to the defendant, that evilly disposed 
persons were abroad in the land, seek 
ing, through the medium of fire and 
explosion and in other ways, to occa 
sion damage to property, and especially 
to munitions of war which conceivably 
might eventually be destined for the 
warring European nations. 

XIV. Plaintiffs charge that the duty 
of the defendant was not only as set 
forth in paragraph XI herein, but it 
became and was the further duty of 
the defendant to take all possible pre- 
cautions in view of the situation so 
existing. 

XV. Plaintiffs allege that the loss of 
the merchandise of the said plaintiff 
was caused by the neglect of the de- 
fendant in performing such duty, in 
the respects set forth in paragraph XII 
herein. 

XVI. That the said fire and explosion 
hereinbefore specified in paragraph IX 
herein was caused by incendiarism. 

Wherefore plaintiffs demand judg 
ment against the defendant for the 
sum of fifteen thousand six hundred 
seventy-five and 17/100 dollars ($15,- 
675.17), together with interest thereon 
from the 30th day of July, 1916, and 
the costs and disbursements of this 
action. 
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Submarines Still Continue To Be 
A Menace to Marine Underwriters 


Incoming vessels during the last 
week are reported as having encoun- 
tered submarines within two hundred 
miles off the Atlantic Coast, and some 
even nearer shore. There apparently 
seems to be a number of enemy sub 
marines operating in the Atlantic 
Ocean. While their operations will un 
doubtedly make no material difference 
upon the transportation of our men and 
supplies overseas, their presence here 
seriously affects the question of war 
underwriting, and undoubtedly a num 
ber of steamers and sailing vessels will 
meet with disaster, and therefore ut- 
most caution apparently should be ex- 
ercised by underwriters writing this 
class of business, to obtain proper rates 
for the hazard assumed by them. 

If these submarines operate, say be- 
tween longitude 70 and 40 West and 
latitude 35 to 45 North, with on occa- 
sional dash to inshore waters of the 
Atlantic Coast, by referring to the sail 
ing chart, they would be in the track of 
vessels to and from all United States 
coastwise ports north of Hatteras to 
and from South erga and vessels 
sailing to and from the Cape of Good 
— and the West Indies, unless mas 


Conamte Ships 
Are Marine Problem 


UNDERWRITERS ARE SKEPTICAL 
Concede Seaworthiness But Claim Re- 
pair Facilities in Foreign Ports 
Are Practically Nil 


The “Wall Stre ret Journal” on Tuesday 
morning published a column article de- 
scribing the successful tests of the 
concrete steamer Faith, made recently 
in the Pacific. 

Underwriters, talking to The Eastern 
Underwriter this week on this form of 
ship construction, etated that while 
concrete ships might be perfectly sea 
worthy, as apparently estabiished by 
the tests undergone by the Faith, it 
would be a number of yea’s before they 
could be considered a first class marine 
insurance risk. One of the principal 
reasons given for this view was that 
it would take considerable time to erect 
drydocks, concrete working plants, etc., 
in the out-of-the-way ports of the 
world, to say nothing of procuring 
skilled workmen in this form of ship 
construction. For this reason, it is 
pointed out, the salvage charges on 
concrete vessels would be much higher 
than on other ships. 

Proceeding Cautiously 


Because of the newness of concrete 
ships and the scarcity of men who 
know anything about the subject, to- 
gether with the absolute necessity of 
having just the right mixture in order 
to stand the various elements, the com- 
panies are being advised against going 
very heavily on this class for the 
present. 

The article referred to in the “Wall 
Street Journal” describing the t sts of 
the Faith is in part as follows: 

“No better test of seafaring and con- 
struction qualities could possibly have 
been afforded than that encountered in 


ters are instructed to follow different 
sailing routes than those laid down on 
the sailing charts. 

Of course, vessels already on a voy- 
age who are not aware of this presence 
of submarines in our waters and who 
have no wireless communication cannot 
be reached, and these vessels are the 
ones most to be feared for. 

Having such a large body of water 
as the Atlantic Ocean to navigate in, 
our patrol fleet has a very hard task 
to locate them and keep them moving, 
as they wil! not stand up and give a 
fight to our destroyers. 

The outlook for the discontinuance 
of this pest in the next few months is 
not very bright. As the winter months 
progress, it may be possible that these 
submarines will not undertake the long 


‘and perilous journey of a transatlantic 


voyage in the wintertime. Therefore, 
caution must be exercised by all under- 
writers engaged in this class of busi- 
ness for at least two months, or until 
proper steps have been taken by our 
navy to reduce the activity of this men- 
ace to a minimum, 

OBSERVER. 
the first trip of the Faith. There were 
two full days of mountainous seas when 
the wind velocity rose to sixty miles 
an hour. A, P. W. McNab, of Lioyds’ 
Register, who made a report regarding 
this trip, asserted that the Faith re- 
sponded to the head geas like a steel 
ship, that only faint hair cracks de- 
veloped in the concrete and that no 
water entered the hold. The steel re- 
inforcing fully offset the heavy tortion 
produced when the ship rode the peak 
of a wave, or acted as a girder between 
the crests of two waves.” 


WANT AMERICAN COMPANIES 





George A. Bonnor, of Mummery, Morse 
& Rimmer, Urges Reciprocating 
British Facilities Here 
George A. Bonnor, of Mummery, 
Morse & Rimmer, London agents, ar- 
rived in New York this week from 
London and in an interview with the 
New York Herald urged American com- 
panies to enter England for fire and 
marine business. The Herald quotes 

Mr. Bonnor as follows: 
“It is high time that American com- 
panies should come to England with 
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their branch offices, just as the English 
companies have come to America in 
years past. There are only three or 
four American companies represented 
in England as against dozens of English 
insurance companies who do business 
on your side of the water. Before the 
war the German, Austrian and Russian 
companies had the field practically to 
themselves in England, as far as for- 
eign insurance business was concerned. 
The first two nationalities dropped out 
with the breaking out of hostilities, of 
course, and the Russian companies 
broke down when the revolution went 
to smash through the usurpation of the 
Bolshevists. 


“The foreign field, therefore, is prac- 
tically unoccupied in Mngland, and 
American insurance interests should 
avail themselves of the exceptional 
opportunity that is afforded them with- 
out delay. The great friendship now 
existing between England and_ the 
United States would give your Amer- 
ican insurance men easy sailing in our 
country.” 








ROBT. R. 
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Country-Wide Crusade One to Reduce 
Number of Thefts of Goods 
in Transit 


A conference has been held in New 
York to discuss the freight car theft 
problems which have given the inland 
transportation insurance underwriters 
so much concern. The conference was 
participated in by railroad and city de- 
tectives and the Department of Justice. 

Phillip J. Doherty, manager of the 
property protection section of the Na- 
tional Railroad Administration, appoint- 
ed a committee of railroad men to work 
on the problem. 


In addition to the railroad represen- 
tatives, members of the police depart- 
ments in the Metropolitan District at- 
tended the conference. Mr. Doherty 
said that from 1914 to date the losses 
of railways in the district amounted to 
$10,310,780 from robberies and _ con- 
cealed and unlocated losses. 


Mr. Doherty recommended _ the 
strengthening of railroad police agen- 
cies, packing shipments so that any 
tampering will be shown at once, post- 
ing printed warnings on every package 
that ten years’ penalty may follow its 
theft, more accurate reccrds Wy the car- 
riers, close and accurate checking of 
conditions of shipments at receiving, 
transfer and terminal points; publicity 
to show that the Government, which is 
now controlling the roads, will stand for 
no tampering; general vigilance and co- 
operation with municipal police, and a 
crusade against receivers of stolen 
goods. 

Mr. Doherty said the property protec- 
tion section had taken up the work of 
prosecution for thefts, and a general 
crusade throughout the country had 
been started. Railroad police agencies 
to the number of seventeen thousand 
have become active in the matter, and 
there is now effective an arrangement 
which will check the depredations of 
those who prey on freight cars. 
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CASUALTY AND SURETY NEWS 





———— 





Insuring Against 
Check Tampering 
FIDELITY & CASUALTY POLICY 


Rate Five Dollars a Thousand, With 
Reduction for Branch 

Offices 
What is designated as a check alter- 
ation policy has been issued by the 
Fidelity & Casualty. Cover is provided 
in any desired amount to individuals, 
firms and corporations of good repute. 
Endorsements and separate policies 
will be issued at special rates extending 
the cove’ t. checks drawn at branch 

offices of large houses. 
The rates are $5 a thousand per an 
num, minimum premium $5. Additional 
branch offices are covered as foilows: 


Firet. SOMMER 2456260 $4.50 per thousand 
Second branch .... 4,00 
Third branch-...... 3.50 
Fourth branch .... 3.00 
Fifth branch ...... 2.50 


Terms of Policy 


Ihe Fidelity and Casualty Company of New 
York (hereinafter called the Company) 

In consideration of a premium of ........ 
dollars payable annually in advance so long 
as this policy shall remain in force, doves 
hereby agree that within thirty days after 
due proof of loss, it will reimburse .......... 


ORE. DORE, Mb GRCRIE cissdcaccscvesencvcsias 
dollars in the aggregate, resulting from the 
felonious alteration of the amount, date, num 
ber, or the name of the payee, of any chech 
or draft drawn by the Assured, while this 
policy is in force, against a deposit account 
of the Assured in any incorporated bank 
or incorporated trust company in the 
United States, excluding Alaska and insular 
possessions. 

The foregoing agreement is 
following conditions: 

1. Upon the discovery of the alteration of 
any such check or draft the Assured shall 
give immediate notice thereot to the Company 
by wire addressed to its home oflice in New 
York City, and upon the same day shall send 
vy registered mail to the Company at the 
said address the fullest information obtainable 
at the time, including the original check or 
draft in connection with which a claim i 


subject to the 


made. This policy shall not ayply to any 
loss that is not discovered within forty 
five days from the date of the payment of the 
check or draft by the bank upon which it 
was drawn, nor to any loss from the payment 
of a check more than ninety days after the 
date thereof. 

2. The Assured shall balance each depo 
account maintained by him, at least once in 
every calendar month, and shall compare suc 
balance with the balance shown by a state 
ment obtained from the bank, and shall ob 
tain from the bank, examine, and verify, by 
actual comparison with the Assured’s records, 
every check and draft paid during the said 
month, 


The terms of this policy shall apply 
to checks and drafts drawn and 
in the usual customary manner, ¢ 
those whose signatures the bank has been 
structed by the Assured to recognize. 

4. This policy shall not apply to any loss 
if the Assured, any partner of the- Assured 
if the Assured is a co-partnership, or any 
executive officer of the Assured if the As 
sured is a corporation, is concerned with the 
said loss, either as principal or accessory 

5. Without prejudice to the rights of the 





Assured as respects anything that may oceut 
during the period that this policy is in force, 
the Company may at any time terminate its 
liability hereunder, as to checks and drafts 
drawn thereafter, by a written notice served 
m the Assured, or sent by registered mail 
t the Assured at the address hereinhef 


stated, at least fifteen days prior to the dat 
that the cancellation takes effect. In case of 
such termination the unearned portion of th 
premium shall be paid to the Assured, and t 

Company’s check shall be a_ sufficient tender 
of such unearned premium. 

6. No change or waiver of any of the terms 


conditions, or statements of this policy shall 
be valid unless set forth in an endorsement 
added hereto and signed by the president. 
vice-president, secretary, or one of the assist 


int secretaries of the Company. Neither no 
tice given to nor the knowledge of any agent 
or other person shall be held to waive any 
of the terms, conditions, or statements of 


this policy unless set forth in an endorse 
ment added hereto and signed by one of the 
said officers of the Company. The insurance 
ranted hereunder may not be assigned ur 


less the consent of the Company to such 
assignment is set forth in an endorsement 
added hereto and signed by one of the said 
officers of the Company. All sums that from 
time to time may be paid under this policy 
shall be accounted in diminution of the in- 
surance hereunder. 


Says State Insurance 
Does Not Create Cost 


WASHINGTON OFFICIAL’S VIEWS 


Criticises Companies, Harking Back to 
Enactment of Compensation 
Laws 

That the United States Commissioner 
of Labor is a strong believer in state 
insurance is evident from an address 
recently delivered by him in which he 
took the casualty companies to task for 
their alleged failure to look with kindly 
eyes upon state health insurance. This 
is what Dr. Royal Meeker, the commis- 
sioner, said: 

“My interest in health insurance 
comes from my desire to see—not that 
the cookies but that the bread and but 
ter is placed on the lower shelf, where 
the people who need bread and butter 
can get at it I have said that insur 
ance was one of the necessities of life 
It has not been so designated by the 
economists, but it is a necessity of life 
just the same. 

What Creates Cost 

“What I want to call your attention 
to, especially, in regard to health in 
surance is that the creation of a ra 
tional method of carrier does not create 
the cost. Now some of you are old 
enough to remember when our first 
compensation law was not yet in exis- 
tence, You will recall that the opposi- 
tion to compensation laws was exactly 
the same as the opposition today to 
any adequate means of taking care of 
the community burden of sickness. 

Criticises Companies 

“It was alleged by the casualty com 
panies that nothing whatever was 
known about the industrial accident 
rate; that it would be fatal to jump 
into legislation and propose any means 
of providing for the burden due. to 
accidents. It would mean years and 
years of investigation. You are all 
familiar with that scheme for postpon- 
ing action indefinitely. Then, compen- 
sation legislation came, and I must say 
J have not yet gotten over my astonish 
ment that it ever did come. But it 
came, and over night, the casualty 
companies suddenly discovered that 
they knew all about the accident rate, 
and they planked down before us an 
awful list of occupational accidents 
and hazards, with the corresponding 
insurance rates that must be paid by 
those engaged in the business included 
in the occupations named 

“Of course it is utterly absurd to 
suppose that the casualty companies, 


which knew nothing about accident 
rates by occupations, should suddenly, 
over night, become possessed with that 


knowledge. We have been working at 
the revision of industrial accident rates 
ever since we began enacting work- 
men’s compensation legislation, and 
the work is still going on. 

“The enactment of compensation leg- 
islation, instead of creating the burden 
of accident cost, has actually lightened 


Residence theft 
rates. 


Policy. 

















General Building 








This is every broker’s opportunity. 
particulars about our new Full Value Residence Theft 
Regular rate of brokerage commission paid. 





Eastern Casualty 


ORGANIZED 1892 


55 John Street, New York 


The New York Insurance Department in a recent examina- 
lion says: . 

“While the business of the Company has increased, 
its liabilities have borne a decreasing ratio to the 
admitted assets and the surplus a corresponding in- 
crease in the ratio to liabilities. The growth of the 
Company, therefore, has been healthy. 

The affairs of the Company are being efficiently and 
conservatively conducted. Liberal reserves have been 
set aside for outstanding losses and other liability 
items, and policyholders are being accorded fair and 
equitable treatment.” 


Over Three and a Half Million Dollars Paid in Claims 


ST vc ccccteca vasa vases ceeded $350,000.00 
Surplus to Policyholders................ . $584,137.21 


LINES WRITTEN 


Accident-Health (Commercial and Indus- 
trial) Burglary—Plate Glass—Automobile 
Teams and General Liability. 


Agency applications will be considered for unoccupied 
territory. 




















it, because it has called to the em- family; then upon the community, and 
ployers’ attention, and to the employes’ the alms houses were filled with meu 
attention also, that accidents cost maimed by industrial accidents in this 
money, and the employer has done fashion. Unfortunately, we find them 
something to cut down his accident in the alms houses today, but to a 
rate. He has not done as much as he lesser extent than before compensation 
should have done, but he has done taws were enacted.” 

something to cut down the occurrence 
of industrial accidents, and thereby the 
cost has been relieved to that extent 
Furthermore, the cost of the accidents 
that come in spite of all that we have Case of Brooklyn 
done in the way of safety and preven 
tion is more equitably distributed. It 
is not as equitably distributed as it 
should be, but it is much more equit 
ably distributed than it was before the 
days of compensation laws when the 
burden was distinctly put, and with 
the sanction of social opinion, was 
designedly put upon the people who 
could not fight it because they did not 
have strength enough to shift the bur 
deni monn tho workers Chemectves. notice of demurrer against the com 


Did Not Create Cost plaint in that the facts alleged in the 

“Did it create a cost when provision complaint do not constitute a crime, 
was made for the payment of compen- thus attacking the constitutionality and 
sation to the worker who lost his two validity of Section 1199 of the Penal 
arms in the rolls of a rolling mill? Code, which points have been passed 
upon by the Supreme Court in several 


O'BRIEN WITHDRAWS PLEA 


Broker Who Sold 
Insurance For Commonwealth 
Casualty 


Sylvester L. O'Brien, the Brooklyn 
broker who had been representing the 
Commonwealth Casualty of Philadelphia 
in that territory, has withdrawn his 
plea of “not guilty” of the charge of 
selling insurance for an unauthorized 
company. His case came up in Special 
Sessions July 30 His counsel gave 


It certainly did not If compensation 
was not provided, the burden fell first, cases. 
upon the individual, himself, and his 
immediate family; second, upon his 
relatives, other than his immediate 


LICENSES REVOKED 


Michigan Department Cancels Authority 
of Louis V. Becker and William 


Something New J. McKay 


insurance at one-third the former 


Commissioner Ellsworth of Michigan 
has revoked the licenses of Louis V 
Becker and William J. McKay, adjudg- 
ing them guilty of violating the insur- 
ance law. McKay may, however, make 
application for a new license October 


Call for 


General Accident © 2°: 


Fire and Life 
Assurance Corporation, Ltd. 


This grew out of the application of 
the Masonic Protective Association, 
Worcester, Mass., for revocation of the 
licenses of Becker and McKay, as 
agents of National Protective Insurance 
Company, of Boston. 


PHILADELPHIA 
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Declares Loading 
Not Warranted 


PENNSYLVANIA COMPENSATION 
Bureau Also Says Increases in Premium 
Rates Last Year Not 
Necessary 


On compensation insurance in Penn- 
sylvania in 1917 the loss ratio was 52.7 
per cent., and the expense ratio 36.6 
per cent. These are the figures of non 
participating companies. The partici- 
pating companics show a loss ratio of 
55.3 and expense ratio of 17.0. 

It has been impossible to show the 
returns of participating carriers for 
many items because for several of 
these carriers no distribution of ex 
penses in accordance with the usual 
method of analysis can be made. Tie 
loss ratio of all carriers was 52.7 of 
earned premiums in 1517, and 5%.4 for 
the two years 1917-1916. The expense 
ratio of non participating carriers was 
36.6 in 1917 and 383 for the two ‘years. 
The Bureau says th's experience does 
not warrant a 44 per cent. expense load- 
ing, nor does the losg experience war 
rant the increase in rates made in 1917, 

Experience in Detail 

The Pennsylvania Compensation Rat 
ing & Inspection Board has compiled 
the experience of all carriers operating 
there in 1917, from which the following 
ratios have been deducted: 


GOOD UNIONTOWN MEETING 


Fayette County, Pennsylvania, to Have 
Permanent Executive Committee 
—Legislative Program Forecast 


The organization meeting of the In- 
nrance Federation of Pennsylvania at 
Uniontown, July 26, was one of the 
most enthusiastic held in the western 
end of the state. 

Secretary Wold of the Keystone Fed- 
eration warned his hearers that the in- 
surance business was susceptible to in- 
jurious attacks from at least three 
quarters during the next few months. 
No protest, he said, can very well be 
made against the inroads the national 
government is obliged to make on ac- 
count of the war, but efforts should 
and must be made to see to it that the 
people are not given wrong impressions 
by thoughtless and uninformed writers 
State legislative bodies, he continued, 
will be inclined, this coming winter to 
radically change existing statutes with 
the idea of modeling and patterning 
state legislation after national legisla 
tion. Business will be put under need- 
less handicaps, if not worse, for na 
tional and state legislative spheres of 
activity touch in common at only a few 
points. More dangerous than either or 
both of the foregoing is the growing 
multitude of semi-socialistic bodies, as- 
sociations and leagues which have 
sprung up within the past few years, 


Distribution of Expenses in Per Cent. of Earned Premium 


Insurance Expenses Acqui 

Carrier [neurred ition, 
All car 2. 
Non-pat 1 16.6 16.3 
Aetna Life 2 16.5 
American Casual 7.7 12.9 
American Mutual 16.1 na 
Casualt Reciy 19.1 ia 
Continental Casualty 14.8 17.4 
Commercial Casualty 12.0 17.0 
Employers’ Indemnit Wed 16.9 
Employers’ Liability 3.6 17.3 
Fidelity & Casualt 7.4 5.3 
Frankfort General 35.1 12.2 
General Accident 1.0 17.0 
Georgia Casualty 7.5 Be, 
Globe Indemnity » 40.0 16.3 
Hartford Accident 7.0 16.0 
Laundry Owners We 11.9 
Liberty Mutual 2.3 v.2 
London Guarantee 32.8 17.5 
Mfgrs. Liability . cere. ae 
Migrs. Casualty 33.2 ‘ 
Maryland Casualty 7.3 16.8 
Millers Mutual 37.3 3.0 
New Amsterdam 10.6 16.6 
New Jersey Mfers 3.0 - 
Ocean Acejdent 5.1 18.3 
Penna. Mfgrs 14.6 0.6 
Republic Casualty 73.8 0.5 
Royal Indemnity 18.4 15.8 
Southern Surety ‘ 54.0 17.4 
State Fund 13.5 : 
Standard Accident 17.8 18.0 
Travelers 6.0 14.7 
U. S. Casualty 13.5 7.5 
uu, & F. & G... wee 15.6 
Zurich : . we 19.0 


The figures, which include all classes 
of business except coal mining, show 
total earned premiums in 1917 of $9,- 
255.809. The results of two years, 1917- 
1916, show total earned premiums of 
$15 358,033, with loss ratio 55.4. 

The American Mutual and the Lib- 
erty Mutual wrote busines@ in 1917 at 
110 per cent. of Manual rates. Reduced 
to the Manual rate basis the loss ratio 
of the American Mutual would be 54.2 
and the expense ratio 17.7. On the 
same basis the loss ratio of the Liberty 
Mutual is 52.5 and the expense ratio 
24.6. 

The State Workmen's’ Insurance 
Fund wrote at 90 per cent. of Manual, 
which is equivalent to a loss ratio of 
60.6 and expense ratio of 12.2. 


ACCIDENT PUBLICATION READY 

“Benefits Under Accident Policies,” 
one of the annual publications of The 
Spectator Company, is off the press. 
It is a convenient pocket reference to 
policy conditions. 


CONGRESS DATE FIXED 
The annual congress of the National 
Safety Council will be held at St. Louis 
September 30 to October 4 inclusive. 


Claim 
Adjust Tuspec Ilome 1 
ment tion, Paxe (itive Ratio 
6.3 2.6 | 4.6 ; 
4.5 2.0 2.0) 7 07 
1.3 2.3 3.3 9.0) 38.4 
5.1 2.2 2.9 3.2 19.4 
1.3 4.8 naar 10.0 11.4 
5.4 3.4 2.5 16.6 1.0 
2.0 3.0) () 
1.8 12.6 2.9 3.1 1.f 
7.0 1.2 2.6 6 50.0 
6.0 2.8 ce 10.0 12.3 
9.1 3.9 2.2 7.7 15.1 
10 3.8 2.0 13.2 33.0 
4 ; 2.8 14.9 98.6 
YP 1.4 2.0 9.8 | 
10.6 1.6 1.0 11.8 60.2 
6.0 O.9 22.2 18 
6.8 2.3 $3 ,.9 17.8 
5.0 2.6 y 9.0 81.5 
8 1.4 2.0 9.8 14.0 
64 5.4 2.7 18.7 6) 
8.4 1.6 3.0 7.6 64 
1.0 12.3 4.9 16.0 56.9 
M4 1.0 2.5 8.5 93.4 
: coe 23.0 1.0 
70 1.5 > 6.0 5? 
3.3 3.1 x 6.8 17.4 
} 14.0 8 31.2 25.4 
9.0 3.9 2.3 7.6 57 
12.3 2.0 4.0 18.3 57 
oe — 13.5 67.3 
1 1.6 2.0 8.1 4 
5.0 3.8 3.2 9.2 18.6 
90 O.8 1.0 12.5 6 
4.2 1.2 2.6 10.7 i906 
1.5 1.2 he 14.0 1. 


and whose objectives are state owner- 
ship and operation of various branches 
of private enterprise. 

The Fayette county insurance men 
present guaranteed a minimum pledge 
of $500 a year for two years towards 
the maintenance and development fund 
of the Federation, A permanent exec 
utive committee, which will have 
charge of Federation activities in the 
county, was elected and is as follows: 
chairman, R. S. MecCrum, Uniontown; 
secretary, J. Donald Porter, Connells- 
ville; C. S. Bowman, Uniontown; J. H. 
Snowdon, Brownsville: Frank Steen, 
Belle Vernon; W. @. Dillinger, Point 
a and I. F. Van Natta, Connells- 
ville. 


WILLIAM STREET 
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Headquarters Well Chosen 


The Edgewater Beach Hotel, Chicago, 
is a particularly attractive place to 
hold the annual convention of the In- 
ternational Claim Association, August 
26-28. The hotel is built out into the 
Lake so that one receives all the ad- 
vantage of the cooling lake breez é 
beautiful marine view and otherwise 
charming surroundings The impor- 
tance of the Claim Association to the 
individual members is well understood. 
Since its organization, it has been a 
prominent factor in effecting close and 
harmonious co-operation among the 
company members, in promoting uni- 
formity in the conduct of claims and 
in co-ordination of the various elements 
of the business of claim adjusting. 
The preparations now under way prom 
ise that the coming convention will be 
the most interesting and = instructive 
ever held A large attendance is ex 
pected and it is hoped that every in 
dividual member will arrange to be 
present. 

bl ae a 
Would Amend Law 

Members of the Hartford Medical 
Society are interested in an effort to 
amend the compensation law so that 
more doctors may be called to give 
medical treatment. This interest is also 
shared by labor men. The law gives to 
the employer the right to select a phy- 
sican. In case the person hurt 
chooses a different physican he must 
pay the bill. Employecs fecl that the 
selection of the physician by the employ- 
er is at times open to question, Some of 
the doctors feel that, as the family 
physican is better equipped with special 
knowledge of the person hurt, he has 
therefore more general responsibility 
than a physican chosen by the employer 
especially if the employer is a corpora- 
tion which selects the same doctor in 
most of its cases. 

*“ * * 
Carl S. Brown’s Change 

Carl S. Brown, of Utica. N. Y., dur: 
ing the past six years executive special 
agent of the Massachusetts Bonding, 
has resigned his position with that 
Company and has joined the special 
agency force of the Fidelity & Casualty. 
Mr. Brown will devote his time to the 
development of the bonding line of the 
Fidelity & Casualty in New York State, 
being associated with Resident Man 
ager Edgar KE. Mueller, of Buffalo. 

“* * 


Liability Insurance Cancelled 

Further claims against the city of 
Paterson, N. J., by persons injured in 
departments or by equipment of the 
city will not hold weight under an opin- 
ion by City Counsel Scott and Attorney 
Randall B. Lewis to the effect that the 
city is not liable in instances of this 
kind. The finance commission has di- 
rected that all liability insurance car- 
ried by the city to be cancelled, The 
city aitorney says the opinion is found- 
ed on the ground that the doctrine of 
respondeat superior does not apply to 
municipalities and that a municipality 
is not liable for negligence in the per- 
formance of a public duty. The city, 
of course, is liable for injuries to its 
own employes under the provisions of 
the Employers’ Liability Act. 
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COLLISION, ACCIDENT 





CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 


FIDELITY AND SURETY, PLATE GLASS, BURGLARY, GENERAL 
LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMAGE AND 


Charles R. Culyer & Co., Resident Manager, 428 W: St., Phils >a. 
TER VICE ey Dippeld. oe ~ Aaa t Manager, 428 Walnut St., Phila., Pa 
W. F. Murphy & Co., Res. Mers., Union Trust Bldg.. Jersey City, N. J. 
J. Ramsay Barry Co., General Agent, 10 South Street, Baltimore, Md. 
R. H. Lambert, Branch Manager, Equitable Bldg., Washington, D. C. 


Capital $500,000.00—Surplus to Policyholders, $825,544.20 
O. F. ROBERTS, Vice-Pres. and Cen. Mgr. 


AND HEALTH, MONTHLY PAYMENT 


1107 Peoples Bank Bldg., Pittsburgh, Pa. 


HOME OFFICE: CHICAGO, ILLINOIS 





FARRISH’S CHOP HOUSE 
Cor. John & William Streets 
THE PLACE in the Insurance District 
to eat lobsters 
NOW IN SEASON 


Whole cold lobster 65c. 
Whole broiled lobster 75c. 

















Hendrick With Great Eastern 

A. C. Hendrick has been engaged as 
chief statistician by the Great Eastern 
Casualty. He leaves the Globe Indem- 
nity to take this position. Mr. Hend- 
rick has had an extensive experience 
in this line of work. For a number of 
years he was with the Massachusetts 
Bonding, then with the National Work- 
men’s Compensation Bureau, and the 
Workmen's Compensation Inspection & 
Rating Board. He has done important 
work for the Government in connection 
with the preparation of statistics for 
the first war draft. 

* * * 


Undecided on New Orleans 

Nothing has been done regarding the 
automobile liability rate situation in 
New Orleans. Just what may be done 
i: not known now. The differentials 
there are high and there is much non- 
Conference competition. The agents 
are therefore restive and the subject 
will doubtless engage the attention of 
Bureau members until a solution is 
reached, 

n ” + 
Keller Off For France 

Dr. David H. Keller, of Chicago, has 
left with his company for France. He 
is commanding officer of Hospital Train 
No. 44. The doctor turned up in New 
York a few days ago very much dressed 
but not without a place to go. All wish 
him well; he has a fine company, ad- 
mirably equipped. 

> * * 


Business Not Coming 

That the much talked of freight bond 
business is not going to be a landslide 
is well illustrated by the experience of 
one company which engaged twenty 
former freight clerks to solicit these 
bonds, Up to a week ago the company 
had received but a handful of applica- 

tions, the country over. 

* * * 


On From the Coast 
William J. Gardner, Pacific Coast 
manager for the Ocean Accident & 
Guarantee, is in New York this week 
looking very tanned and full of vigor, 
evidently well pleased with his new 
iocation. 
* * * 
Met in Baltimore 
IiXxplanation of the new schedule and 
experience rating plans was made at a 
meeting in Baltimore, Wednesday, by 
L L. Hall, G. F. Michelbacher and J. 
V. Duffey of the Bureau. 


+ a” ” 
Tom O'Neill in Wireless 
Thomas O'Neill, general liability 


counterman for the Aetna companies in 
New York, is now instructor at the 
radio station at Cambridge, Mass. He 
was in New York a few days ago on 
furlough. 

e s . 


A. M. Murray at Camp Dix 

A. M. Murray, liability manager for 
the Aetna companies in New York, Is 
now a corporal in Company G, 348th 
Infantry, stationed at Camp Dix. 

* * + 
With John R. Waters & Co. 

M. A, Kreps, formerly with the Ice 
Dealers’ Mutual Liability, is now in 
charge of the liability department of 
John R. Waters & Co. 


James Marshall, of Willard S. Brown 
& Co., is expected to return from his 
month’s vacation on Monday. 

Walter Huethwohl, of E. F. Flindell’s 
office, has joined the navy and is ex- 
pected to leave in about a week. 
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CASUALTY AND SURETY POINTERS 








Speaking of buying 
Some Things things and having 
Company them sold to. one, 
Files Show “The Standard Cog” 
has this to say relative 

to creating a demand: 


“The main trouble is that most people 
don’t know what they want and fewer 
still what they need. This is especially 
true in the insurance business. For 
this reason people seem to have trouble 
at times in placing our business in the 
proper class. That is the very reason 
why we have agents and why we say 
that agents are necessary. 

“One of the strange things about our 
business has always been that the fan- 
cied demand becomes real without 
warning. Our files contain many cases 
where the agent tells us that the assured 
took the insurance just because the 
agent insisted. The claim files disclose 
that the assured took the claim money 
because he could use it. Our files con- 


tain many cases also where renewals 
are returned because the assured says 
he didn’t need the policy. The claim 


files record that the claim was declined 
to the widow because the insurance 
was not in force. We assumed in all 
cases that the widow could have used 
the money if the policy had been in 
force. 

“As a matter of fact we may all pro- 
ceed upon the theory that we are sell 
ing something that is of use and 
thing that should be demanded by the 
prospect. If he does not 


some 


see the de- 


mand, then we say that to create a 
demand will never be answered later 
by the statement that a policy was 
sold rather than bought 

“We are engaged in a business so 
necessary that the wise statesmen of 
almost every state have seen fit to re- 


gard it as a public necessity We are 
taxed accordingly. We are supervised 
by the state because we are doing a 
business that must be done because 
people must have this sort of protec 
tion. 

“There is a public demand for acci 
dent and health insurance in every 
place. If that demand in your town 
has not been met by you and your 
company, then it is your fault.” 

*_ * * 


Perhaps some agents 
may not be following 
this good advice the 
Western Accident & In 
demnity gives to its 


How to 
Read the 
Newspapers 


field force: 

“Read your daily 
of accidents and 
be surprised at the 


papers for notices 
sickness. You will 
number of clippings 


you will have to make Use these in 
your work and very likely you will 
find prospects among those who were 


closely acquainted with the injured or 
among those who worked in the adjoin 
ing office to the injured man or in the 
next block. It convinces one how un 
expectedly accidents occur It elimi- 
nates the impression that accidents 
only occur to a certain number It is 
an argument for a man who thinks 
that he is immune. Read the headlines 


of the clipping to your prospect and 
supplement that with statistical infor 
mation. Many an accident happen 
after the day’s work is over and on 


the road to the waiting family at home.” 


* * cad 
That there is plenty 
Opportunities of work for fidelity 
in Bond bond agents is shown 
Business in the record of em- 
bezzlements, During 
1916, according to figures collated, 


$31,000,000 was 
corporations and other 
businesses, but transportation compa 
nies were the heaviest losers, the to 
tal sum being estimated at more than 
$15,132,750. Banks and trust compa- 


more than pilfered 


from various 


Making Use of the 
Daily Newspapers 
ADVICE OF WESTERN COMPANY 


Tells Agents How to Use the Press 
to Popularize One’s 
Business 
Telling its 
in touch 


representatives to 
with your 
Western Accident & 
Helena, Mont., 
them how 
and what 
Western 

Do you 


“keep 
newspaper,” the 
Indemnity, of 
proceeds to lay out for 
this may be accomplished 
good may come of it. The 
proceeds: 

know that the 


best friend 


you have in your community is the 
newspaper? Let us tell you why and 
let us tell you how you can learn to 
appreciate more fully that friendship. 

In the first place a successful in- 
surance man has to know what is go- 
ing on. Doesn’t the newspaper tell you 


that? And in the next place you have 
to let the people in your community 
know, on a wholesale scale, who you 
are and what your business is The 


newspaper does this both for nothing 


and for money You can introduce 
yourself to more people through your 
newspaper than in any other possible 


manner you can win the friendship of 


the newspaper management and popu 
larize yourself (if you are a half way 
decent fellow) until everybody knows 
your name, your wife's maiden name 
and your children’s faults, the size of 
the mortgage on your house and the 
name of your automobile if you have 
one; and, all this serves to help your 
business What you want is to make 


your name as popular and as common 
as a Ford car, and then whenever in 
surance is mentioned it is immediately 
hooked up with you 


Cultivating the “Devils” 

with the newspaper 
management, know the reporters” by 
their first name They are a_ busy 
bunch of devils and have their nose into 
everybody's business and can tell you 
things that happen before they have 
time to put them into print. And don't 


Get acquainted 


nies lost $3,793,271; 
nies 
organizations 
these sums 
all the embezzlements 
year, for many banks and 
panies, aS well as mercantile 
believe that the policy of silence 
cerning defalcations is best 


insurance compa 
than $755,000 and benefit 
$7,534,700. As heavy as 
they do not represent 
during that 
trust com- 
houses 
con 


more 





are, 


n 


What doe automobile 


Figuring insurance cost per mile? 
Insurance asks the Western Acci 
By the Mile dent & Indemnity An 


nutomobile accident 
may happen when the car has 
been driven a city block or a half mile 
mile In other words when an 
iders 4,000 or 10,000 miles 
that he and his 
accidents during 
mileage, he may 
tant dangers 


only 


or ia 
owner 
during a and 
car i exposed to 
every foot of the 
readily appreciate the con 
of automobile travel 
Almost every one tries to be careful 
and safety largely depends upon this 
but automobile accidents continue to 
and every day the papers are 
such notices Why not huy in- 
protection and thus relieve 
financial responsibility 


con 


season 


occur 
full of 
surance 
yourself of the 


that otherwise would be involved 
through accident? 

if you own a “Ford” and drive it 
10,000 mile a seuson the cost of 
straight liability insurance would be 
only 4c per mile Which would you 
rather pay, $10,000 per mile or 4 of le 


per mile? Insure 








W. E. SMALL, President 


PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,688,506.87 


E. P. AMERINE, Secretary 











HOME OFFICE, 





Russell R. Cornell, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED i874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC 


47 CEDAR STREET 


Alonze G. Brooks, Asst Sec. 


AGENTS WANTED 








HEAD OFFICE 


CHICAGO 
__F. W. LAWSON 


Genera! Manager 
Liability, Accident, 
Burglary, Boiler and 
Credit Insura: ce 





THE SIGN OF GOOD CASUALTY INSURANCE - 





Established 1869 


_ London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 
Resident Manager 
55 JOHN STREET 

New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New Englan 











| OF LONDON, ENGLAND ! 
forget that you can win their friend NO COMPENSATION 

ship by slipping them a bit of gossip 

for a story quicker than by trying to Question of Whether Employe Resting 
buy yourself into popularity If any in Bunkhouse Was Subject 

thing happens to yourself about your to Call 


self, or if you have something on your 
self don’t forget to slip it to a reporter. 


Get your name in the paper as of- 


ten as you can connected with as many 
things as you can Use discretion in 
every instance, but break into print. 
The best way to keep into print is to 
be friendly with the newspaper 
Watch the newspaper boys work 
Note the amount of energy the wide- 
awake newspaper man puts into his 


business. Pull yourself up to the same 


pitch, get out and rustle as hard, put 
in the same hours, use the same pep 
that the real newspaper reporter uses, 
and your commissions will double. 
Notice how the reporter circulates 
every day in order to obtain a scant 
piece of gossip. Watch the number of 
people he stops every day and then 
decide to use the same vigilance in 
hunting for people wanting insurance 
that he does. You will find more busi 


ness 
Give An Even Break 


Take into consideration that a news- 
paper has to buy paper and pay help 
Patronize their advertising columns 
to whatever extent you can afford, but 
patronize it If you have two news 
papers, both good, in your community, 
given them an even break, but if you 
have one well established, progressive, 
successful paper, give them the best of 
it over the other one. Be careful how 
you judge the papers. Do not let poli 
tics or personalities interfere, but re- 
member the newspaper that is success 


ful financially is almost always the 
best paper, because there’s a reason 
for such succes 

Don't forget to hang around = the 


newspaper office during your spare mo 
ments 


bunk in the bunk 
Lumber Co., Oconto, 


While 


house of the 


lying in a 
Holt 


Wis., and talking to a fellow workman, 
Sam Bebeau had the misfortune to 
have a straw enter his mouth An in 
fection started in his throat and he 
was disabled for some time. The State 
Industrial Commission awarded him 
$259.03 compensation Judge Stevens 
of the Circuit Court entered an order 
setting aside the award and dismiss 
ing the application for compensation 
Judge Stevens finds that the workmen 


were supplied by the Company with 
board and sleeping quarters in the 
bunkhouse as a part of their compensa 
tion At the time of the injury, the 
court holds, Bebeau was not subject 
to call for the performance of any duty 
which he owed to his The 
Industrial Commission cited case to 
show that the entitled to 
compensation while o 


employer 


employe i 
when injured 


cupying the sleeping or living quarters 
supplied by the employer but the court 
holds that these are cases in which 


was in the service at the 
injury or was 
performance of 


the employe 
time of the 
call for the 


ubjiect to 


duty 


NO ACTION ON POLICY 


The committee on proposed uniform 
standard compersation§ polic met in 
New York Wednesday to consider a 
decision was reached and pone is ex 


re-draft of the cancellation clause No 


pected this week 
IN THE EAST 
Cincinnati 


PLANTING 
American L 
is opening a general agen in Pitts 
burgh, and expects to have one in 
Philadelphia in a short time 


The ability of 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH | 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 

PAYS INSURED INCOME DURING DISABILITY , 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions 


Reserve Loan Lif e Insurance Company 


INDIANAPOLIS, INDIANA 
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= A THRIFT STAMP a day will keep the “HUNS”’ away. 
FA mn i ! 
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